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L. & L. & G. DEBATING QUESTION. 


British Organization 
Situation in the United 
States. 


Great 


Among the possibilities of the early 
“tuture in underwriting circles is the 
launching of a casualty company in the 
United States by interests identified 
with the Liverpool & London & Globe 
Insurance Company of England, Henry 
W. Eaton, manager for the corporation 
on this side the water so admitting on 
the eve of sailing for Liverpool yester- 
day. 


Mr. Eaton goes abroad to attend the 


annual meeting of the Company. 

The gathering will celebrate the 75th 
anniversary of the Company’s launch- 
ing, and the important fact will be fit- 
tingly noted. 

The Liverpool & London & Globe, 
one of the giant underwriting institu 
tions of Great Britain, is and long has 
been, under thoroughly progressive 
management, and the contemplated de- 
parture is in line with its progressive 
policy. About four years ago, Mr. 
Eaton, at the suggestion of his head 
office, addressed the different State in- 
surance departments of this country, 
seeking information as to casualty re- 
quirements, indicating that as long ago 
as 1907 the Company was considering 
taking up casualty business here. 

Should the Liverpool & London & 
Globe make the contemplated move, it 
will be the fifth prominent British 
office to establish casualty connections 
in the United States, the other compa- 
nies either here or shortly to enter be- 
ing; the Royal Indemnity, allied with 
the Royal; Ocean Accident, controlled 
by the Commercial Union, Railway 
Passengers, a subsidiary of the North 
British, and the London and Commer- 
cial, controlled by the London & Lan- 
cashire. 





SPRING GARDEN NAMED. 


Company Likely to Merge With Union 
and Insurance Company of the 
State of Penn. 


While the matter has not yet been 
submitted to the directorate of the 
Spring Garden Fire, and hence is not 
settled, it is generally accepted in un- 
derwriting circles that the Company 
will be merged with the Union and the 
Insurance Company of the State of 
Pennsylvania, and that the dominating 
influence in the combination will be 
Clarence E. Porter, president of the 
Spring Garden. 

The name likely to be chosen for the 
enlarged institution will be the Insur- 
ance Company of the State of Pennsy!l- 
vania, that organization being the oldest 
of the three companies, and in addition 
having a clearly defined claim of sev- 
eral hundred thousand dollars against 
the United States Government because 
of acts of French spoilation in days 
long gone by. 
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CASH CAPITAL, $3,000,000 
ergy tatu cee? Be | ee 
Liabilities (including capital) 
| Reserve as a Conflagration surplus...................0e000 
Net Surplus over all liabilities and reserves.... 


SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


Studying 


$30,178,913 
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1,500,000 
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Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








ASSETS $23,839,859.97 LIABILITIES $21,670,831.92 


ASSETS IN EXCESS OF ALL LIABILITIES 
TO POLICY HOLDERS 


$2,169,028.05 


SURPLUS INCREASED IN NINETEEN HUNDRED AND TEN 
TWENTY-THREE PER CENT. 


$213,000.00 


IF YOU ARE NOT A GENERAL AGENT, WHY NOT BE ONE? 
Communicate Direct with the Home Office of the 


Pittsburgh Life and Trust Company 
PITTSBURGH 


W. C. BALDWIN, PRESIDENT 
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WILL FAVOR MUTUALIZATION. 


Legislature to Be Asked to Pass Neces- 
sary Law—Personality of New 
President. 
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Policy of New Administration. 
Continuing, the statement dealt with 
the plan of management of the new 
administration as follows: 
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policyholder which signalized the ad- 
ministration of Paul Morton will be 
perpetuated. The society is and will 
be conducted in the spirit of the laws 
which have ‘been placed on the statute 
books to secure justice to every mem- 
ber. The aim will be to make the aa- 
ministration more efficient and econom- 
ical. The policy of investing the So- 
ciety’s funds in the territories where 
the premiums come from will be main- 
tained. To furnish the best insurance 
at the lowest cost epitomizes the pur- 
pose of the management. Policyholders 
will be faithfully and frankly advised 


of all features of the Society’s busi- 
ness by the largest measure of pub- 
licity attainable. The practice of 


having unbiased and independent audit 
of accounts by public accountants 
will be continued. Tne highest rates 
of interest on investments consistent 
with absolute safety will be sougat, 
which, with the policy of retrenchment, 
should increase the dividends on poli- 
cies.” 

It is accepted by all interests con- 
cerned in the proposal to mutualize the 
Society that an enabling act will have 
to 'be passed by the Legislature. The 
Society’s committee which has been 
handling the mutualization problem put 
itself on record at the meeting referred 
to as willing to co-operate with Mr. 
Hotchkiss in obtaining the necessary 
egislation, and appointed a committee 
to confer with the superintendent, for 
the purpose of drafting a bill to be 
presented at this session of the Legis- 
lature 

Views of Mr. Hotchkiss. 

In response to inquiries relative to 
his appearance before the directors .of 
the Fquitable, Mr. Hotchkiss is quoted 


as saying? 








‘This department is charged with the 
duty of bringing about the mutualiza- 
tion of this Society. It was so charged 
by Gov. Hughes and is, it is believed, 
supported therein by popular opinion. 
It is particularly important that this 
question be settled now. Believing that 
negotiations to that end which have 


been 
temporarily 


in progress for some time had ‘been 
broken off and that the 
present Legislature might adjourn be- 
fore needed legislation could be ob- 
tained, I felt it my duty to appear be- 





fore the board to-day and present to 
it a review of the steps which have 
been taken in the past fifteen months 
looking to the desirable result toward 
the accomplishment of which this de- 
partment is most emphatically commit- 
ted. This was done.” 
Sketch of the New President. 
Once more the great Equitable passes 
der the domination of new hands and 
its interests, nation-wide, and ramify- 
ing i hundred directions, are to 
be ylored and shaped by a new per- 
sonality. Founder Hyde and Alexander 
made t Equitable a great American 
whievement; so great, that is became 
4 pow fe underwriting and finan- 

il Its recent history, swift 
and turbulent, has been a rec- 
ord of th influence of men of in- 
ternational fame Just now, when it 
is preparing for a big internal readjust- 
ment—mutualization—when it is facing 
problems that are new, fundamental and 
vital, tl lominating figure is William 
A. Da 

Mr. Day is not a life insurance man 
It is not claimed for him that he will 
directly add one dollar increase to the 
new business of the Society. But, cu- 
riously enough, none of the Equitable’s 


problems are problems of life insurance 
underwriting. The Equitable has grown 
beyond the power of any individual to 
make or unmake it insurancewise, and 
each year it continues to roll up its 
great total of new business. In spite 
of shifting control, and the passing of 
personalities, it goes on, a triumph 
among modern institutions. 

The difficulties that face the Society 
are the result of its bigness. They are 
legal, legislative, financial and economic. 


The selection of a president for the 
Equitable under the circumstances, 
would naturally be made with respect 


to those matters, and it is doubtful it | 
a survey of the nation would reveal | 
a man better prepared to cope with the 
situation than President Day. He is) 
a lawyer, an ex-judge, a financier, an 
economist. Fortuitously or designedly, 
he is the man for the place. 

But it would be a mistake to regard 
Judge Day as a new man at the helm. 
It has long been known that the late 
President Morton depended largely upon 
Mr. Day, and that questions in the 
Equitable were largely influenced by his 








decision. Morton was an executive 
genius and it was this genius that 
made him bring to the Equitable, Judge 
Day, as a chief associate. 

When, in 1905, Paul Morton was made 
Chairman of the Board of Directors of 
the Equitable, he brought with him his 
close personal adviser, ex-Judge Day, 
who was made comptroller of the So- 
ciety. President Cleveland had ap- 
pointed Judge Day an auditor of the 
United States Treasury Department in 
1885, which brought him in touch with 
the National Government at Washing- 


ton. When the Interstate Commerce 
Commission took up its work, Mr. 
Day was its special counsel and the) 


record he made in that connection was | 


continued as assistant to the United 
States Attorney-General, an office cre- 
ated for him by Congress in 1903 at 
the request of President Roosevelt. It 
was this place he resigned to come to 
the Equitable. 

How much and how quickly Judge 


Day assumed the burden of the Society’s | 


is reflected in his progress in 
He had been comptroller but ten 
months, when in May, 1906, he was 
elceted vice-president following the 
resignation of Gage E, Tarbell. The 
next year he was made a director, for 
that was a time of stress in life in- 
surance and Judge Day was shouldering 
a good part of the load. A statement 
of the directors says: “His services 
have been of incalculable value to the 
Society in connection with the ad- 
ministrative and legal complications 
which followed the life insurance in- 
vestigation.” 

So he continued to cultivate responsi- 
bility and the Society’s difficulties just 
naturally gravitated to him. When the 
excitement abated after the life insur- 
ance investigation, and the business 
settled back to something like its nor- 
mal condition, Judge Day took over 
control of the Society’s investments, 
mortgage loans and real estate. To-day, 
he knows the Equitable, in those im- 
portant respects, as no other man knows 
it. He has been its financier, its legal 
mainstay and if mutualization is to ‘be 
a fact, he will mutualize it. 

Not the least notable aspect of Judge 
Day’s connection with the Equitable, is 
the success with which he has kept out 
of the limelight, while doing a great 
work and acquiring a great power. It 
has always been the practice for the 
officers of life insurance companies to 
cultivate to some extent the agents’ bias 
on the business; to make the most of 
publicity; and to appear at public 
gatherings generally as a representative 
of their respective institutions and life 
insurance. It’s part of the game. But 
not so Day. There are general agents 
of the Society who a week ago, wouldn’t 
know Judge Day if they met him in 
the Equitable building. 

President Day has announced that the 
policy of the late Paul Morton will be 
continued under the new administration. 
It will be the Day policy; the policy 
of preparedness and intrenchment. It 
means being a little ahead of events. 
The Equitable’s problems are already 
largely solved in Day’s brain. He 
lacked only power and opportunity. The 
power is now his, the opportunity is 
here, and the Equitable, under Presi- 
dent Day, should ibe a greater Equitable 
than at any time in its eventful and 
highly creditable history. 


affairs, 
office. 





Frank K. Kohler, well known in life 
and casualty insurance circles in the 
East, has been appointed agency di- 


rector of the Mid-Continent Life of 
Oklahoma. 


IT WILL PAY YOU 


to compare the net cost of insurance in 


THE UNION CENTRAL LIFE INSURANCE (CO. 
OF CINCINNATI 


with any other Company doing business in this State. 
We should be glad to prepare statements of actual 


results under our policies for your clients. 


L. L. HOPKINS, General Manager 
No, { Madison Avenue 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


NINE MILLION DOLLARS 
Deposited With The State of Indiana 
For The Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the 
event of Accidental Death. Provides for Suspension of Pre- 
miums without Forfeiture in the event of Total Disability 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Address CHARLES F. COFFIN, 
2nd Vice President 
1231 State Life Building 














Good Territory and 
Remunerative Contracts 
for Men Who Can “Do Things’”’ 














[ NSURANCE MEN will note the signif 

nore, inerenae 2 ne Northwestern's 
6 past five " 

IMPORTANT FACTS relating to. this 

business are shown by the following per- 


The Northwestern 
Mutual Life Insurance Co. 





centages: 
Expenses Mortali I 
of Milwaukee 196 1176 59. 472 
GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. 8. HATHAWAY, Secretary 1908 10.76 59 4.84 
New Business Paid-For a pd me 
1906 - . A $93,563,452 It is capable of easy demonstration that 
The N 
1907 : ’ - 102,283,684 zt sur a the best ial to 
e Northwestern’s new ) polic 
1908 - - - 109,685,428 contract with its Dividend Options, Paid-up 
1909 - - : 113,716,188 and Endowment Options, Options of Settle- 
1910 - - + 119,229,233 ment and the Premium Loan features. 


. Issues Partnership and Corporation In- 
Each year larger than any in the surance. at z 

previous history of the Company. ede he MAemation cr an Agency, 
H. F. NORRIS, 


o asus. Superintendent of Agencies. 


























FIRST IN BENEFITS TO POLICYHOLDERS 


MINIMUM 
NET COST 





MAXIMUM 
DIVIDENDS 


THE MUTUAL LIFE 


Insurance Company of New York 





PAID POLICYHOLDERS IN 1910 
$56,751,062.28 
APPORTIONED FOR DIVIDENDS IN 1911 

$13,539,333.07 > 





For terms to producing agents, address : 
GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 
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COMMISSION PAYMENT 


EXPLAINED BY HALEY FISKE. 








New York Banker Brought $800,000 
Case to Company—Held Depart- 
ment License. 





Some question having been raised as 
io the payment of a commission on an 
$800,000 policy of life insurance to Hen- 
ry Ollesheimer, president of the Metro- 
politan Bank of New York, by the Met- 
ropolitan Life, who it is admitted sug- 
gested the taking of the policy and 
prought it to the company, and who held 
a regular license to write life insurance, 
Vice-President Haley Fiske has issued 
the following statement in connection 
therewith: 

he Times, in a story published this 
morning regarding the report of the 
Superintendent of Insurance on the 
Metropolitan Life Insurance Company 
and its relations to Mr. Ollesheimer, 
suppresses some important facts, which 
would have taken the sting out of its 
headlines. They are these. Mr. Hotch- 
kiss’ report shows, in addition to what 
The Times states, the following facts: 

“(1) That the matter of insurance 
was not presented with the application 
for the loan nor made as an inducement 
to procure the loan. The minutes of 
the Finance Committee show that noth- 
ing was put before the committee re- 
specting the insurance when the loan 
was passed, and the members of the 
Finance Committee have put on recora 
that they were ignorant, when they 
passed the loan, that there was any in- 
surance intended. 

“(2) The department’s appraisal 
fixed the value of the mortgaged prop- 
erty at over three times the amount of 
the loan. 

(3) The purpose of the insurance 
was only suggested to the Hamburgers, 
who were customers and friends of his, 
by Mr. Ollesheimer, as a sinking fund 
by which they could meet the loan 
when due. The mortgage ran for ten 
years, and the firm took out insurance 
under the ten-year endowment plan. 
The effect, of course, is to pay the loan 
at maturity, if the insured live, and to 
pay in part the amount of the loan be- 
fore it is due, in case of the death of 
any of the insured. We had a transac- 
tion of this kind years ago involving a 
million dollars. In that case, however, 
another company made the loan, and 
we got the insurance. 

“(4) There is no doubt, and the cor- 
respondence shows, that the Treasurer 
at one time thought he could save com- 
missions on this business. The prem- 
iums, of course, provide for the com- 
missions, and the company does not an- 
ticipate any such saving; but the Treas- 
urer hoped that no claim would be 
made. 

“(5) Mr. Ollesheimer was legally en- 
titled to the commissions; he claimed 
them; the matter of his procuring in- 
surance and receiving commissions was 
presented to the Board of Directors, and 
it authorized the payment of commis- 
sions to Mr. Ollesheimer. No action of 
this kind by the Board would have been 
necessary except for the statute requir- 
ing the authority of the Board before 
payments are made in any one year to 
any one person amounting to five thous- 
and dollars. 

“(6) At the time of these transac- 
tions there was nothing in the practice 
of the companies or rulings of the de- 
partment to prevent directors from be- 
ing agents. At present the rule of the 
department is not to license agents who 
have other occupations. 





DANGER IN INSURANCE LAWS. ~ 





President Kingsley of New York Life 
Regards Legislative Int-rference 
as a Menace. 





Darwin P. Kingsley, president of the 
New York Life, speaking at the Finance 
Forum of the West Side Y. M. C. A, last 
week, sounded a note of alarm over 
the present activities of State legis- 





latures in adopting laws to regulate 
the ‘business of life insurance. 

“Under the theory that inter-State 
insurance is not inter-State commerce,” 
he said, “the wonder is that American 
life insurance has grown to its present 
proportions, That a business which is 
inter-State in its nature can succeed 
when really supervised by forty-eight 
sovereign masters is, of course, utterly 
improbable. That it has succeeded is 
attributable to the fact that the States 
have not supervised. Now they are 
beginning to do so. Life insurance is 
face to face with the difficulties from 
which banking partially emerged in 
1864. 

“If the Supreme Court of the United 
States should change its mind and de- 
clare that inter-State insurance is inter- 
State commerce, it would not be the first 
time the court has changed its mind, 
and it would have stronger ground than 
it had when it spelled out of the power 
in the Constitution which authorized 
the Federal Government to borrow 
money, the right to establish National 
banks, and a National currency.” 

“Life Insurance and Commercial 
Banking” was Mr. Kingsley’s subject. 
He drew many parallels and contrasts 
between life insurance and banking. 
Both are evidences, he said, of a high 
civilization, and neither can prosper ex- 
cept where men belive in the fidelity 
and justness of their fellows. 





GEORGE PICK ADVANCED. 





Sole General Agent of Mutual Benefit 
in Chicago—Succeeds R. D. 
Bokum. 





Following the death of R. D. Bokum, 
the two Chicago general agencies of 
the Mutual Benefit Life, located in the 
First National Bank building, George 
Pick manager, and the Marquette 
building agency which was under the 
supervision of Mr. Bokum, have been 
consolidated with Mr. Pick as general 
agent. Announcement to this effect 
was made by Vice-President E. E 
Rhodes and Assistant Superintendent 
of Agencies H. L. Sage, who attended 
the funeral of Mr. Bokum in Chicago 
on Wednesday of last week. 


Mr. Pick resigned his connection 
with the Northwestern Mutual Life to 
join the forces of the Mutual Benefit 
in 1907. At the time he was one of 
the greatest personal producers of life 
insurance in the world. Rarely does 
the Mutual Benefit go outside of its 
own ranks to fill important general 
agency openings; in fact, probably the 
only instance outside of the selection 
of Mr. Pick was that of L. A. Cerf, who 
is building up one of the strongest 
agencies in the country in New York 
city. 

In addition to demonstrating his 
ability as a personal producer, Mr. 
Pick has shown that he can handle 
men. The Company is to be congratu- 
lated in having at its command a man 
of his type. 


MAKE VIGOROUS PROTEST yey Mea ancd . be repealed stein 





AGAINST INCREASED TAXATION. 





Life Men Heard Before House Com- 
mittee of Pennsylvania Legisla- 
ture Tuesday. 





The life insurance fraternity was 
represented at a hearing before the 
Ways and Means Committee of the 
Pennsylvania legislature on Tuesday of 
this week by several prominent offi- 
cials, including President Baldwin of 
the Pittsburgh Life & Trust: Vice- 
President Kingsley of the Penn Mutual 
Life; Superintendent of Agents Moors 
of the Prov. L. & T.; Sidney A. Foster, 
secretary of the Royal Union Mutual 
Life of Des Moines: also by Robert 
Lynn Cox, who appeared on behalf of 
the companies holding membership in 
the Association of Life Insurance Presi- 
dents. 

Address of W. C. Baldwin, 

W. C. Baldwin, president of the Pitts- 
burgh Life & Trust Co., spoke as fol- 
lows: 

“A department is necessary for the 
supervision of the business of life in- 
surance, in order that the conduct of 
the business may be regulated and the 
insuring public protected; however, 
when the department was established 
the laws that were enacted providing 
for fees and taxes were only intended 
to bring sufficient revenue to support 
the department. As an_ illustratio1 
among other provisions there was one 
providing for the actuary of the de- 
partment to charge the companies 
cents per thousand for valuing the pol- 
icies. For a considerable length of 
time this fee barely brought to the ac- 
tuary a sufficient amount to exist upon 
However, by 1907 the companies had on 
their books such a large volume of in- 
surance that this fee of 2 cents per 
thousand brought to the actuary about 
$38,000 and the attenrion of the law- 
makers was brought to this matter and 
the laws were so changed that the ac- 
tuary now draws a salary, and the fes 
of 2 cents per thousand charged for th¢ 
valuing of the policies is turned over 
to the State and I would call your at- 
tention to the fact that from this one 
source the State receives within about 
$4,000 of the amount that was required 
in 1910 for the conduct of the entire 
insurance department. This plainly il- 
lustrates that the tax on premiums is 
entirely unnecessary at the present 
time and also shows that when the tax 
was originally levied on premiums, the 
intention was only to realize from all 
sources a sufficient sum to defray the 
expense of the condurt of the depart- 
ment. At the present time more than 
sufficient amount to defray the expense 
of the conduct of the department is re- 
alized from the valuation fee referred 
to above, filing fees and agents licenses; 
therefore the law providing for tax on 
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HOUSTON, TEXAS 





Insurance Company 


Insurance written first year over 


/SIX MILLION DOLLARS 


‘ADMITTED ASSETS 
$1,038,051.16 


We want good men to represent a good 
Company. Address 
O. S. CARLTON, Vice President 
“Tt is the Largest Company ever organ- 
ized in Texas and the most successful.”’ 


Commercial and Financial World 





New York, July 16, 1910 











No Tax in Other Countries. 

“In almost all of the older countries 
a tax on life insurance is unknown; 
however, in this country, the impres- 
sion seems to prevail in connection with 
legal reserve life insurance, that the 
sum held in the reserve is an invest- 
ment, therefore, should be taxed. This 
claim is not well taken, inasmuch as 
the reserve is only a portion of the 
premium which is required, and those 
having such an impression have not 
studied the principles or workings of 
legal reserve life insurance. 

The Reserve. 

“It was demonstrated many years ago 
that it was not practical to insure lives, 
charging the premium that is necessary 
at the age of the insured at the time of 
issuing the insurance, and to increase 
the premium each year, for the insured 
felt that his burdens were increasing 
each year as his premium became 
higher, and the insurance was dropped. 
It was also found impractical for the 
reason that the earning capacity of the 
insured became less at the time his 
premium became larger. Fraternal as- 
sociations at the present time find their 
members dropping out as it becomes 
vecessary for them to increase their 
assessments. 

“To overcome this, what is known as 
the level premium was adopted, which 
of course means a premium that re- 
mains the same during the entire life of 
the insured. This is accomplished by 
charging more than is necessary to fur- 
nish indemnity at the time of entry and 


laying aside the excess charge to pro- 
vide for carrying out the contract as the 
insured grows older and as the mor- 
tality necessarily increases, without in- 
creasing the premium. Hence, the so- 
called reserve is only a saving to be ap- 
plied for the purpose above, and of 


ourse should not be taxed. 
Now what is done with the reserve 
case the insured is not able to carry 
! ict throug until it paid- 
up or until death occurs? There are 
several courses that he can pursue. 
Under the terms of the greater number 
of life insura 


( 


» policies, he ca elect 


to apply the reserve standing to the 
credit of his policy to purchase indem- 
nity for a stated number of years, and 


if he dies during that period, the full 
imount for which his life was insured 
will be paid, and in this case the re- 
serve is applied to the purchasing of 
indemnity, for his beneficiaries, and 
again it is plain that it should not be 
taxed 

“Almost all life insuran 
also provide that if the insured does 
not desire to purchase insurance for a 
limited period with his reserve funds, 
be can buy a paid-up policy, payable at 
his death, for a reduced amount In 
such a case, the reserve standing to 
the credit of his policy is applied to the 
purchase of indemnity, and this makes 
plain again that it should not be taxed 

“Even after having purchased this 
paid-up insurance, if the insured should 
become disabled or in need, he could 


poli ies 





surrender policy, withdrawing the 
cash value, which of course is the re 
serve, and usé for his needs or for 
the needs of those dependent upon 


him, and in this case the funds are 
purely of the nature of savings funds 
and should not be taxed. It has been 
found that in many thousands of cases 
old men have surrendered paid-up poli 


cies at a time in life when they could 
not have ommanded one dollar else 
where, and have applied it to their per 
sonal needs or to the needs of thoss 
dependent upon them 

“Therefore, you can see that all 
through the entire workings of a legal 
reserve life insurance policy, the 
serve funds are used for the furnish 
ing of indemnity for those dependent 


upon the insured, or what might b« 
termed old age pensions, annuities or 
sick benefits, or in fact, for the pur 
pose of lessening the need of the Stats 
furnishing support to its citizens. 
“Our country is far behind many na- 
tions in the furnishing of protection 
for its people. It will be necessary ere 
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long for our States and our Nation, as 
a whole, to make provisions for old age 
pensions, as well as sick benefits, and 
it is right that they should. 


Creditable to Save Money. 


“It is a credit to any one to save 
money, and to accumulate savings in a 
savings’ bank where a certain interest 
is paid, but it is much more creditable 
to place money in a way that will pro- 
tect those dependent upon you and 
keep them from being thrown upon in- 
dividual or State charity. It is a bene- 
fit to the State, as it lessens the num- 
ber of charity patients for it to care 
for. This being true, it is not only un- 
just, but impractical on the part of the 
State, from a business viewpoint, to 
tax such funds. 

“I do not believe you gentlemen want 
to take about $3.50 out of each $100 
that a husband desires to apply to the 
furnishing of indemnity for those who 
are dear to him, when he has toiled to 
earn it. I do not believe that you de- 
sire to take $3.50 from each $100 that 
a poor boy has worked long hours to 
earn and desires to invest for the pro- 
tection of his dear mother or sisters, 
and perhaps, his invalid father, who 
on account of ill health, has become 
unable to support his dear ones. I do 
not believe that you desire to take 
3.50 from each $100 that some poor 
mother has perhaps washed many days 
to earn and desires to place where it 
will protect her dear children, who 
perhaps are fatherless. 

“After having the workings of so 
wonderful a business as life insurance 
placed before you in their proper light, 
I am confident that you will not permit 
this bill to be enacted into a law. 


Reduction of Taxes. 


“Many States charge a lower tax, 
some charging none. New York State 
charges 1 per cent., Maryland 1% per 
cent. and Oregon has a bill before the 
House now to reduce its rate to 1% 
per cent. 

“It has been the opinion of those en- 
gaged in the business and those who 
have given life insurance thought, that 
the great State of Pennsylvania should 
and would, ere long, reduce its tax on 
life insurance premiums. In fact, the 
introducing of a bill providing for the 
reduction of tax on life insurance pre- 
miums to 1 per cent. has been contem 
plated, and with a publicity campaign 
of education it would not be hard to 
convince you gentlemen that your con 
stituents desired such legislation.” 


Criticized By Daily Press. 


Never in the history of life insur- 
ance has a wave of protest gone forth 
such as in connection with this meas- 


ure. Policyholders are deeply inter- 
ested, and as a result members of the 
legislature have been literally swamped 


with letters criticizing the disposition 
to increase the burdens of taxation 4l- 
ready borne by life insurance institu- 


tions. The question has been taken up 
y various leading newspapers through- 
out the State. We give herewith an 


editorial from the Philadelphia In- 
quirer, which is a sample of the stand 
taken by other dailies: 

“Legislation has been proposed at 
Harrisburg which, if enacted, would 
compel the payment by life insurance 
companies doing business in this State 
of taxes amounting to three and one 
half per cent. on all the premiums col- 
lected Of course, these taxes, al- 
though collected from the companies, 
would actually be paid by the insurers 
The cost of insurance would be to that 
extent increased. Holders of policies 
issued by companies having a_ stock 
capital and distri ing their profits in 
the form of dividends might not be im 
mediately and directly affected, but fa 
the case of a company conducted on 
the mutual plan, where any surplus 
that may be realized is returned to the 
policyholder either as an addition to 
the amount of his policy or as a deduc- 
tion from the amount of his premium, 
the insurer would be affected at once. 
The addition or the deduction would be 
reduced. As for the stock capital com- 








panies, they would add the tax to fu- 
ture premiums. 

“In either case this tax of three and 
one-half per cent. on premiums would 
operate as a tax on thrift. It would be 
taken out of the pockets of those pro- 
vident persons who insure their lives 
for the purpose of safeguarding the 
future of their dependents, and the 
great majority of whom can ill afford 
that any addition should be made to 
the burden they are already carrying. 
They are obliged to exercise great eco- 
nomy and to make many sacrifices in 
order to keep up their present pay- 
ments, and as they constitute a most 
valuable element in the community 
they ought rather to be encouraged 
and assisted than subjected to such an 
onerous sur-tax as that suggested. If 
the needs of the State for additional 
revenue were urgent, and if there was 
no other way in which money could be 
raised, it would be a different matter, 
but life insurance should only be taxed 
in the last extremity, and it has not 
been shown that the State requires any 
such considerable increase of income 
as the proposed taxation would unques- 
tionably yield.” 





AGAINST PRELIMINARY TERM. 





Measure Before Pennsylvania House 
Would Prove a Barrier to Gener- 
ally Adopted Practice. 





In the body of a bill, printed but not 
numbered, before the Pennsylvania 
House, is a provision which if enacted 
would prevent a company from issuing 
a policy on the preliminary term basis, 
and collecting the full premium there- 
on; in other words, if the policy were 
issued on the one year preliminary 
term plan the company would be com- 
pelled to collect only the rate charged 
for other term policies issued by it. 

No one seems to have any idea as to 
how the paragraph was incorporated in 
the bill. 

The exact wording of the paragraph 
is as follows: 

No premium upon any policy of 
life insurance issued on or after 
January 1, 1912, shall be charged 
for term insurance for one year 
higher in amount than the premi- 
um for term insurance for one 
year at the same age under any 
other form of policy issued by such 
corporation. 





BUSINESS WELL-ADVERTISED. 





Opportunities Before Life Insurance 
Men Greater Than With Other 
Salesmen. 





Isaac Miller Hamilton, president of 
the Federal Life of Chicago “hits the 
nail on the head” when he says the 
life insurance solicitor occupies a point 
of vantage when compared with other 
salesmen in that the benefits of life in- 
surance are so well-advertised and un- 
derstood that no “demonstration” in 
connection therewith is necessary. This 
enables the elimination of preliminaries 
and hence is a saver of time. As to the 
possibilities of the business, Mr. Hamil- 
ion says: 

“While it is true that your sales are 
small individually when compared with 
such lines, there are many life insurance 
men who write a half-million, a quarter 
of a million or even a million dollars 
of life insurance a year. If they lose 
one prospect or even six in a week, there 
should be no discouragement in that, 
for the “‘woods are full” of just as big 
game. If there were only one or two 
possible customers in a community, or 
if you had worked three months to get 
an order for fifty thousand dollars’ 
worth of steel and then lost out, there 
would be cause for disappointment. In 
cur business it is not so. Even the 
ones you think you have lost, may pan 
out some day if they are kept close 
watch of. 

“There is more chance for persistent 
optimism and consistent faith in life 
insurance work than in any other sphere 
of salesmanship. Just stack up your 


chances against those of the men you 
meet in your daily rounds. 


——— 








Incorporated as a Stock Company 
ae 





ComPANy? 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 


by the State of Illinois 








Mutual. 


market. 


New York. 


National Life Insurance Company 


MONTPELIER, VERMONT 
Organized 1850. 


This company has increased its dividend scale this year for 
the third successive year, and the increase applies to all partici- 
pating policies in force from 1850 to date. 


An attractive monthly income policy just placed on the 


A good agency opportunity for the right man in Central 


CORRESPONDENCE INVITED 








— 
50 YEARS’ 


ENVIABLE RECORD-—LIBERAL POLICIES 
LOWEST NET COST—SATISFIED POLICY HOLDERS 
PROSPEROUS AND PROGRESSIVE REPRESENTATIVES 

What more do you want, or could you ask? 
We have openings in the Middle West for 
TWO GOOD MEN 
Further particulars may be obtained by addressing | 
X. Y. Z., care of The Eastern Underwriter, 105 William St., New York 








INCORPORATED) 


F. W. KILLEN, President 
JOS. N. FINLEY, Second Vice President 





Majestic Life Assurance Gompany 


Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 


GEORGE J. ROGERS, Vice President 
R. M. AYRES, Secretary 











CHAS. D. PEARCE, President 





A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 


LOUISVILLE, KY. 
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COMMISSIONERSHIP CHANGES. 





Retirement of Prominent Members Plays 
Havoc With Important Committees 
of National Convention. 





Judge C. C. Lemert’s retirement May 
1, by resignation, as superintendent of 
insurance for Ohio, follows a number 
of changes in the list of insurance com- 
missioners of other States, and will pre- 
cede still others, as the result of which 
the remaking of a number of important 
committees of the National Association 
of State Insurance commissioners, at or 
before its annual meeting in Milwaukee, 
probably in August. The current half- 
year is more prolific of these changes 
than any preceding three years in the 
history of the Association. One is 
caused by death. 

Judge Lemert is chairman of the com- 
mittee on laws and legislation, regarded 
as the most important committee of the 
association. He also is a member of 
the committees on expenses of fire insur- 
ance companies, fraternal insurance, 
and fidelity and surety companies. 
Other changes in the laws and legisla- 
tion committee include Eugene J. Mc- 
Givney, commissioner of Louisiana, who 
will retire May 1; James V. Barry of 
Michigan and John A. Hartigan of Min- 
nesota, already retired, and Benjamin 
F. Crouse, of Maryland, deceased. Thus 
there are five changes in this committee 
of nine. 

McGivney is chairman of the com- 


mittee on miscellaneous affairs and 
member of the committee on expenses 
of fire insurance companies. Barry. was 
chairman of the committee on expenses 
of fire insurance companies, and mem- 
ber of the executive committee and on 
examinations. Hartigan was member of 
the executive committee and those on 
examinations and expenses of fire in- 
surance companies. Crouse was chair- 
man of the committee on fidelity and 
surety companies. 


Other changes, past or prospective, 
are involved in the retirement, July 1, 
of Theodore H. Macdonald, commission- 


er of Connecticut, vice-president of the 
association, and member of the com- 
mittees on examinations, reserves other 
than life and expenses of fire insurance 
companies; Reau E, Folk of Tennessee, 
already out, member of the executive 


committee and member of the fraternal 


insurance committee, and Milas Lasater 
of Oklahoma, member of the fraternal 
insurance and unauthorized insurance 
committees. 





Ability to Select Men. 





The success of every business man 
hinges on one thing—his ability to 
select men. The efforts of any one 
man count for so little. It all depends 
wpon the selection and management of 
men to carry out the plans of the chief. 
In every successful concern, whether it 
bank, school, factory, steamship 
company or railroad, the spirit of one 
man runs through and animates the 
whole institution. The success or fail- 
ure of the enterprise often turns on the 
mental, moral or spiritual qualities of 
this one man. And the leader who can 
imbue an army of workers with a spirit 
of earnest fidelity to duty, an unswerv- 
ing desire to do the necessary thing, 
and to do it always with animation, 
kindness, courtesy and good cheer, is 
entitled to rank with the big men of 
earth.—James Logan in “Success.” 





LIQUIDATING LIBERTY LIFE. 





Superintendent Hotchkiss Issues Notice 
to Policyholders, Stockholders 
and Creditors. 





Special Deputy Superintendent of In- 


Surance F. G. Dunham, is to have 
charge of the liquidation of the Liberty 
Life of New York—the business of 


which was reinsured by the Metropoli- 
tan Life—as will be noted by the fol- 
lowing notice to policyholders, stock- 
holders and creditors, which has ap- 
peared in print over the signature of 











William H. Hotchkiss, superintendent 
of insurance: 
Notice Is Hereby Given: 

I. That the undersigned, William H. 
Hotchkiss, as Superintendent of Insur- 
ance of the State of New York, has 
taken possession of, and is now liquidat- 
ing, the Liberty Life Insurance Com- 
pany of New York, pursuant to an order 
of the Supreme Court, made and en- 
tered in the office of the Clerk of the 
County of New York, on the 13th day 
of April, 1911. 

II. That all persons having any un- 
satisfied claim or demand of any char- 





acter against the said Liberty Life In- 
surance Company of New York are} 
hereby required to file a written state- | 
ment thereof, verified under oath, with 
Frederic G. Dunham, Special Deputy 
Superintendent of Insurance in charge 
of the liquidation of said company, at 
his office No. 25 Washington Avenue, 
Albany, New York, on or before the 
25th day of May, 1911. 

III. That all stockholders of said 
company are hereby required to file the 
respective certificates of stock held by 
them with the said Frederic G. Dun- 
ham, Special Deputy Superintendent of 
Insurance, at his said office on or before 
the 25th day of May, 1911. Proper re- 
ceipts therefor will be given. 

IV. That the claims presented 
against the said company will be deter- 
mined, the creditors of the company 
paid, and its assets distributed, without 
other or further notice to persons fail- 
ing to comply with the above directions. 

V. That all communications relating 
to the said company must be addressed 
to Frederic G. Dunham, special depu- 
ty superintendent of insurance, at his 
office, No. 25 Washington avenue, Al- 
bany, New York. 





HONOR BLODGETT IN “JUNGLE.” 





Beefsteak Dinner at Healy’s and At- 
tractive Program for Life 
Underwriters. 





The next meeting of the Life Under- 
writers Association of New York will 
be held in the Jungle Room at Healy’s, 
Tuesday May 2. The occasion will be a 
beefsteak dinner in honor of Tilden 
Blodgett, who for many years has served 
as chairman of the Dinner Committee 
and who has been largely responsible 
for the success of the gatherings. 

The following applicants for member- 
ship will be voted upon: 

A. L. Biedler, L. Kayser and A. E. 
Condit, Equitable; George Schlesinger, 
Thomas Conroy and W. S. Verplanck, 
Mutual Life; Geo. N. Hobby, John Han- 
cock; Wm. J. Rooney, Penn. Mutual; 
Wm. E. Selph, New England. 





INSURANCE FOR TEETOTALERS. 





“Moderate” Drinkers to Be Penalized 
Ten Per Cent. by New Texas 
Company. 





At a meeting at Hotel Southland, 
Dallas, April 20, capitalists organized 
a new life insurance company that will 
make a special bid for the insurance 
of teetotalers, white ribboners and 
others, who practice total abstinence 
from vinous, malt and_ spirituous 
liquors. 

The company will have $100,000 capi- 
tal stock and $100,000 surplus. It will 
be a Texas corporation, with head- 
quarters at Dallas, but intends to do 
business in several other States. While 
liquor drinkers will not be absolutely 
barred from insurance, they will be 
charged 10 per cent. more for their 
policies than will those who do not 
drink intoxicants at all. No effort will 
be made to solicit among drinkers for 
policyholders. 

Among the organizers of the compa- 
ny are Joseph E. Cockrell, George W. 
Riddle, Cullen F. Thomas, Sterling P. 
Strong, George W. McManus, all of 
Dallas, and former Speaker John Mar- 
shall of the Texas House of Represen- 
tatives of Grayson County. J. E. 
Cockrell was elected president and H. 


Our Stock Option Policy Sells Itself 


OUR TIEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 





WRITE FOR PARTICULARS 





Standard Mutual Life Insurance Company 
OF AMERICA 


Home Office, Commonwealth Bldg., Pittsburgh, Pa. 














- icicle til aceesnenrenemmaremeenemnyreett 
0 OSITIONS | 
| IMPORTANT POSITIONS | 
are waiting for capable Agents in much de- 
sirable territory, ready for occupancy when- 
ever suitable men are available. Correspond- 
ence welcomed with those who can produce 
applications, who are energetic workers and 
successful solicitors. WR AT ONCE. 
UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
Frep E. Ricwarps, President 
Address ALBERT E. AWDE, Supt., 
either 396 Congress Street, Portland, Maine 


THORNTON CHASE, Supt., 
405 Exchange Bidg., Los Angeles, Cal. 











ANOTHER BEAUTY 


We've told you something of the beau- 
ties of our 2U Payment Life, Decreasing 
Premium Policy. Here’s_another. 20 
Payment Life, Decreasing Premium, with 
Endowment Options. Two contracts in 
one. You can pay a decreasing scale of 
premiums (ranging at age 30, from $43.43 
the first year, to $18.80 the twentieth 
year) and mature it as a 20 Payment Life. 
Or you can pay the full premium and ma- 
ture it as an Endowment in 20 years. Or 
you can pay full premiums for 12 years 
(at age 30) and it will then be fully paid- 
up for Life for its face amount. Or you 
can drop from the higher to the lower 
premium at will and we Guarantee to re- 
turn in cash the difference between the 
two rates with 4% compound interest. 
These, and other liberal features, are 


guaranteed and written in the policy. 
If you want to handle this line of easy- 
selling, liberal policies, write us, in con- 


fidence. Grasp your opportunity at once 
—the territory you want might be closed 
later. 


Des Moines Life Insurance Co. 


W. A. HARBACH, Secretary 
DES MOINES, IOWA 








CHICAGOS 
GREATEST 
COMPANY 


OLDEST 
IN 


CHICAGO 


LARGEST 
IN 
ILLINOIS 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








COME SOUTH FOR THE WINTER 





Why face rain and ice and snow, when a Contract with the 
PREMIER COMPANY of Texas will enable you to work 
with profit under ideal climatic conditions ? 


Southwestern Life Insurance Company 
DALLAS, TEXAS 











C. Harris of Greenville secretary. 





TINETEEN hundred and eleven is now here. 


Every- 


one starts off with a clean slate, full of enthusiasm 
and with the idea of making 1911 the greatest year of 


their lives. 


It is the desire of the Philadelphia Life to increase its 
agency force during the year one hundred per cent. (10U 
9%) and I would ask every agent who wants to connect 
with this great Company to write me at as early a date as 
possible. The opportunities and advantages that an agent 
has with the Philadelphia Life are greater than those of 


any other company. 


If you are the right man for the right place, write PERRY 


to -day for contract. 
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OPPOSED TO A REPEAL 


BOND 





OF STOCK AND LAW. 





Superintendent Hotchkiss Suggests Sub- 
stitute Measure Extending Time for 
Compulsory Disposal. 





State Superintendent of Insurance 
Hotchkiss yesterday appeared ata hear- 
ing before the joint Senate and Assem- 
bly insurance committees at Albany and 
argued against the Frawley-Hoey bill, 
to amend Section 100 of the Insurance 
Law so as to repeal the requirement 
that certain stock and bond holdings of 
life insurance companies must be sold 
before Dec. 31, 1911. His conclusions 
are as follows: 

“That there is not sufficient justifi- 
cation and no present need for the re- 
peal of the mandatory sale provision 
found in Section 100; 

“That such proposal is supported on- 
ly by company managers and not by pol- 
icyholders or the public generally; 

“That the real remedy is through a 
substitute bill providing for an exten- 
sion of time within which the sale of 
existing holdings may be accomplished.” 

Supplementing its suggestion that the 
present situation may be met by an ex- 
tension of time rather than by repeal— 
which latter would mean that the com- 
panies in question could retain their 
present large holdings, even though 
prohibited from future purchases of the 
same kind—Superintendent Hotchkiss 
further suggests a scientific revision of 
the investment section of the insurance 
law. He argues that the present test, 
stocks being illegal and most bonds 
legal, is not altogether reliable, and 
urges that the safer way to meet con- 
ditions would be to limit the percent- 
ages, both of the amount of such a cor- 
poration’s assets which can be invested 
in the securities of any other corpora- 
tion, and of the issues of an outside 
corporation which may be invested in 
by a life insurance company. This 
seems to be the law in some of the 
States. His argument also indicates 
strong reasons why such a revision is 
needed at this time, and concludes that 
the real problem before the legislature 
and the department is the enactment 
of an entirely new section of the law 
in substitution for present Sections 16 
and 100, which, while permitting insur- 
ance companies to secure the _ best 
classes of investments, will avoid the 
dangers of proprietorship and _per- 
manently divorce these trustees of the 
people from large finance. 





GREAT PREDICTION FOR TEXAS. 





Home Companies to Accumulate Two 
Billion Dollars Assets in Next 
Sixty Years. 
in an address before a gathering in 
attendance at a “Prosperity Banquet,” 
held at Waco, Tex., Artemas R. Rob- 
erts, president of the Amicable Life, of 
that city, read a paper entitled “Life 
Insurance Essential to Permanent Pros- 
perity,” in which he reviewed the 
growth of life insurance in general, but 
particularly us regards ten New York 

companies. 

As to possibilities for the growth of 
Texas companies, Mr. Roberts said: 

“The first old line life insurance com- 
pany, properly organized under the 
laws of Texas, began business on April 
1, 1991. or ten years ago. 

“The fifteen such Texas companies 
had, on January 1, 1911, accumulated 
total assets amounting to $8,429,088, or 
4 per cent. of the total assets of the 
ten New York companies, or one-fifth 
of one per cent. of the total assets of 
the 209 United States companies. 

The growth of all such Texas com- 
panies combined, as to total assets by 
decades, has been as follows: 


wk Rr None 
se SS are .... $105,170 
ge ere re re 8,429,088 


“From the above it is evident the 
Texas companies have grown much 
more rapidly than did the New York 
companies at the same period of their 
existence. Texas has a greater popula- 


LIFE INSURANCE NOMENCLATURE 





Errors of Common Occurrence in Use of Terms. 





The beginning agent is often confused 
as to the correct meaning and use of 
common life insurance terms, the more 
so because older insurance men and 
even company officials themselves fre- 
quently use these terms carelessly and 
in a sense opposed to their proper sig- 
nification. One of the commonest er- 
rors in this respect is the use of the 
term “life policy.” 

The Ordinary Life. 

The name of “Life policy” is very 
commonly used to designate specifically 
the ordinary !ife; whereas it is a gen- 
eric term and includes every form of 
policy which covers the whole period of 
life. The limited payment life (20 pay- 
ment, 15 payment, etc.), the single 
premium life, and the ordinary life are 
all alike life policies, the name “life 
policy” being used to distinguish these 
several forms from endowment and 
term policies, which cover only a stated 
term of years. Again, the name “or- 
dinary life” is sometimes improperly 
applied to a policy which, by its terms, 
becomes payable at age 85, if the in- 
sured is still living. Such a policy, 
though often sold in lieu of an ordinary 
life, is in fact an endowment, the defini- 
tion of the ordinary life being a policy 
which is payable only at death and 
which calls for the payment of prem- 
iums yearly until death occurs. This 
may be at the assumed “limit of life,” 
as fixed by the American Experience 
Table of Mortality (age 96), or by the 
Actuaries Table (age 100); or it may be 
at a still later date, since the insured 
may live for more than a hundred 
years. 

May Be Surrendered. for Cash at 96. | 

While the ordinary Jite, by its terms, 
is not payable until death, yet most} 
modern policies provide for a cash sur- 
render value of the full reserve after 
ten or fifteen years, and since by the | 
American Experience Table the reserve | 
equals the face of the policy at age 96, 
the ordinary life has a cash surrender | 
value of $1,000 at that age. If, however, | 
the insured does not choose to sur-} 
render his policy for its cash value, he} 
must continue to pay his premiums | 
while he lives. This has actually oc-| 
curred in several instances, the insured | 
in one case dying at 98 and in another | 
at 101. In each instance the premiums | 
were paid until death, though the} 
yearly dividends were several times the | 
amount of the premium. As the re-| 
serve was equal to the face amount of | 
the policy, there was no further charge 
for mortality and the dividend consisted 
of the entire premium ‘less a small per- 
centage of the loading) plus the entire | 
net interest earned on the reserve. | 

Cash Values and Reserves. | 

Many agents do not clearly distin-| 
guish between cash value and reserve, | 
treating the two terms as synonymous. | 
This may be pardonabie in the begin- 
ner, but insurance men of experience | 
are sometimes guilty of the same mis- | 
take. All companies now provide in} 
their policies for cash surrender values; | 
but in none is the cash value equal to| 





| 


responding period of progress of its in- 
surance companies. Therefore, it is 
reasonable to expect that within the | 
next sixty years the Texas companies 
will have accumulated over $2,000,000,- | 
000 assets, and that some three or four 
of such companies will be possessed of 
some 80 or 90 per cent. of Such assets. 
“New York State has a population of | 
9,113,614, while the ten life insurance 
companies of that State have accumu- | 
lated total assets amounting to $2,122,- 
694,724. If Texas, with a population of 
2,896,542, was possessed of the same 
ratio of assets for her companies as had 
the companies of New York State, the 
fifteen Texas companies would now 
have accumulated total assets amount- 
ing to $907,561,803. However, the fifteen 
Texas companies have only $8,429,088, 
or less than 10 per cent. of their right- 


the reserve at all stages. One promin- 
ent company allows a cash surrender 
value at the end of the first year, but 
not until the 15th year does its cash 
value equal the full reserve. A number 
of companies give cash values at the 
end of the second year, but not the 
full reserve until the end of the 10th or 
15th year. Two companies allow the 
full reserve as early as the third year, 
but no cash value at all at an earlie: 
date. 

Frequent Unintentional Misrepresenta- 

tions. 

The policy of most companies con- 
tains a table of cash values, but in some 
cases the latter, as given, are only ap- 
proximate. For example, in order to 
avoid possible clerical errors, the values 
are printed in the policy as for $1,000, 
with instructions to multiply by the 
proper factor if the insurance is for 
more than $1,000. In many cases the 
table, for convenience sake, omits the 
cents in the stated amount of cash al- 
lowed. In the case of a prominent com- 
pany, for instance, the cash value for 
the 10th year of a 20 payment life at 
age 35 is given in the table at $255 per 
$1,000 of insurance, while the full re- 
serve is $255.78. As the policy, in the 
non-forfeiture clause clearly states that, 


beginning with the 10th year, the cash | 


(Continued on page 16.) 











1860 51st Year 


Home Life 
Insurance 


Company 


of New York 


GEORGE E. IDE, President 


Pe ere ee $25,025,299.06 
Insurance reserve fund, 
SS genasiuiiin stil $20, 937,739.93 
Reserve for deferred 
dividends............ $2,292,947.00 
Reserve for all other 
contingencies........ $1,794,612.13 
Insurance in force, 
December, 3ist, 1910 
$100,214,968.00 


1911 


“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view to obeying fully the law and with 
intention of dealing with the policyholders 
justly."—Extract from Report of the 
New York State Examiners, Dec. 24, 
1910. 








JAS. A. STEPHENSON, President 


LOYD B. SMITH, Secretary 


TEXAS AND ARKANSAS BEST FIELD FOR 
LIFE INSURANCE IN AMERICA 


COME WITH THE SOUTHLAND LIFE 
‘*THE LEADING TEXAS COMPANY’’ 
A connection with us means PROSPERITY 
WRITE TODAY 


SOUTHLAND LIFE INSURANCE COMPANY 


DALLAS, TEXAS 











“OLD HICKORY” 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANOOGA, TENNESSEE 





} Z. C. PATTEN, President 
E. B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 


Development 








ful pro rata. 





sylvania. 


A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 








INSUR¢4 NCE IN FORCE - 


FEDERAL LIFEINSURANCECO. 


ISAAC MILLER HAMILTON, President 


CHICAGO 


CAPITAL, SURPLUS AND ASSETS - - . 


$2,500,000 
17,000,000 





WE WANT A GOOD MAN IN OHIO 








Assets $2,127,667.58_ - 


For Territory Address 





RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Liabilities $1,891,363.65 


Surplus to Policyholders $236,303.93 
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HINTS TO BUSINESS GETTERS 





In canvassing for life in- 

Disarming surance you meet all 

Opposition. sorts of men and have 

to contend against every 
variety of opposition. You meet the 
man who will rebuff you offensively; 
the man who will listen to you and say 
nothing, nor give you any idea of the 
impression your words are making; 
and you meet the man of very fixed 
notions, Who thinks he understands the 
subject perfectly, who is fertile in ob- 
jections to life insurance, and who is 
only too ready to argue with you, al- 
though, apparently, firmly set against 
taking insurance—or more insurance. 
This man, however, if tactfully hand- 
led, may prove to be susceptible 
enough, and an easy subject. 

de wants to talk; gratify him. You 
could answer his arguments promptly, 
perhaps effectively; but in that case 
you would only antagonize him and 
confirm him in his refusal to insure. 
Let him talk. Show him that you are 
a good listener. Appear to be inter- 
ested in his views as though they were 
new, although you have heard them 
often. Seem to be taken a little by 
surprise at some of his points. By 
adroit questioning draw him out on 
something that is not vital; stop and 
reflect a moment, and finally concede 
something. 

Instead of antagonizing him, you win 
his good opinion of your own judgment. 
He discovers that you are somewhat 
different from the agents he has met 
before—perhaps there is really some- 
thing in your proposition that is worth 
his consideration. He is pleased with 
himself and with you. He has had his 
say, and is now ready to listen to what 
you have to say. It will be your own 
fault now if you do not land him. 


7 s+ 
Do you represent the 
Faith, best life insurance com- 
Loyalty, pany? Do you belong to 
Power. the best church, or to 


the best political party? 
Have you the best wife in the world, 
the best mother? You.ought to be able 
to answer each of the foregoing ques- 


tions in the affirmative. 

Of course you represent the best life 
insurance company. If you do not, you 
should get out of the business without 


delay—not simply out of the company, 
but out of the business. The agent 
who succeeds in life insurance, is the 
one who makes note of the special 
merits of his own company, the one 
who seeks out its best features and 
engraves them upon the tablet of his 
heart. That is the sort of man who is 
strong with the public, for the reason 
that faith in his own cause and enthu- 
siasm for his own company will enable 
him to speak with the assurance that 
never fails to persuade. 

Choose your company as you would 
choose a wife and cleave to it ever 
after. Contemplate its good features 
continually to the exclusion of all dis- 
paragement. Believe in your company 
with the earnestness and enthusiasm 
that come of constant study and com- 
mendation of its manifold advantages, 
and you will not fail to win converts 
to your faith. Your company will be 
to you the best company and you will 
prove it to be the best company for the 
prospective applicant. 

s ¢+ s 
Whenever you can get a 


Nearest man from the standpoint 
Birthday of a change in age, do so, 
Reminder. as it means a consequent 


increase in his life insur- 
ance premium, says the New York Life 
Bulletin. Keep track of the birthdays 
of your prospects, wherever possible, 
and it many times is possible to secure 
this information, if you make a point of 
it. Note the Information in your mem- 
orandum book, and get before each 
Prospect ahead of time, personally, if 
Possible; if not, the next best thing is 
to send him a reminder somewhat as 
follows: 
My Dear Mr. Jones: 
Permit me to call attention to the 
fact that your age at “nearest birth- 
day” is about to change; that an 


application made at your present 
age will secure you an annual sav- 
ing in cost and consequently greater 
profit; such a saving, es a matter 
of fact, may enable you to carry 
additional insurance. 

In your letter or interview put be- 
fore him the forcible argument that to 
every man the future is a sealed book; 
that no one knows or can possibly fore- 
see what a day or an hour may bring 
forth; that to-day is the time to ban- 
ish worry, heartaches and regrets be- 
cause tomorrow may be too late! 

A prominent New York Life man 
makes continuous use of this plan and 
it brings him returns. I have before 
me the reply to one of these letters 
which he sent to a well-known at- 
torney, who says: 

I have now made up my mind in 
regard to taking out some more life 
insurance and will see your medi- 
cal examiner almost any day at my 
office. 

The plan is practical and is in use 
by a practical man. Not every time 
does it bring results, but results are se- 
cured often enough to make it splendid- 
ly worth the effort. And why shouldn’t 
it be? If a man needs wheat or cloth- 
ing or furniture or anything else of im- 
portance, and he knows that the price 
of the commodity is going up on a cer- 
tain day, that fact is going to influence 
his judgment; he will frequently pur- 
chase to-day what otherwise he might 
put off or never buy at all. You should 
avail yourself of this trait of human 
nature in the interest of your client. 
Life insurance is a longtime contract 
running ten, fifteen, twenty years or 
more; an annual saving now is liable to 
make a precious sight of difference to 
him by the time his policy matures. 

: . . 


The prospect said, “No, I 


When put my money in the 
The Bank bank.” The agent said, 
Breaks. “What will happen when 


the bank breaks? I don’t 
mean that particular bank in which your 
money is deposited now, for it is prob- 
ably safe and sound. But actually you 
are the bank from which all the money 
you have is drawn. What you earn, 
what you spend, what you save, are all 
sight drafts on your own producing abil- 
ity. It is as steady a drain upon your 
mental and physical resources as the 
checks which you sign against your de- 
posit account. The latter has you be- 
hind it; behind you there is nothing. 
If you were to go to your bank to- 
morrow and find it closed, your money 
all gone perhaps, it would not break 
you. You have health and strength and 
courage left.” 

“But when you break, what will hap- 
pen to those who are dependent upon 
you? They will be up against the barred 
door, and the sign ‘In the hands of a 
receiver’ as far as you are concerned. 
Unless you have banked on the future, 
their income stops short. 

“When you take out a life insurance 
policy, you make the biggest bank de- 
posit you ever made in your life at one 
time. Did you ever put ten thousand— 
twenty thousand—dollars through the 
receiving teller’s wicket and say ‘Put 
that to the credit of my account?’ No? 
Well, the minute you sign this applica- 
tion and pay me the first installment on 
your new bank account, you have actu- 
ally provided that whole sum—ready— 
waiting for service against the one big 
call that is coming to you some time— 
the one on which you will never get any 
extension of time. That’s banking in 
a new sense and banking with common 
sense and foresight. Sign here.”—The 


Federal. 
- s 6s 
Wilson Williams, editor 
Business of The Security Agent, 
Failures. published by the Secur- 


ity Mutual Life, discusses 

the question of business failures in a 

manner which should be of interest to 
every solicitor. He says: 

It is often stated by life insurance 

solicitors that 95 per cent. of the people 

going into business ultimately fail. 





country this statement is not borne out 
by the records of mercantile agencies. 
The facts are that the percentage of 
failures to the total number of those 
engaged in business has averaged about 
95-100ths of one per cent. 





R. G. Dun & Company, in a circular | 


ou “Percentage of Failures,’ state in | 


part: “We have no means of knowing | 


what percentage of people going into 
business fail. Our records cover a long 
period of time and are as complete as 
it is possible to make them and they 
show that the average number of fail- 
ures in the United States each year 
since the war barely averages one per 


cent, of the total number of mercantile | 


concerns engaged 
year.” 

It has been asserted by reliable au- 
thorities that 95 per cent. of the men 
who reach the age of 65 years are not 
self-supporting, and this commonly ac- 
cepted belief may be responsible for the 
prevailing impression regarding the per- 
centage of business failures, if needed 
the appearance of this figure usually ex- 
pressed decimally thus: “.95,” instead of 
.095—has not added to the confusion of 
the two. 

The Bradstreet Company’s record for 
1910 gives some interesting totals on 





in business each | 





the subject of business failures. Note 
the following tabulation from their 
statistics of failures in the United 
States. 
Total in Total Percent. 

Year business failures failing 
rae 1,447,680 10,265 .70 
1908 ......1,437,813 14,044 64 
1909 ......1,343,444 11,845 .76 
| eee 1,592,509 11,573 12 

The cause of failure is tabulated as 
follows: 

Due to 1T = 1908 1009 =§=61910 
Incompetence ... 2,518 3,030 2,861 45,082 
luexperience .... W3 574 DSS 513 
Lack of capital.. 3,807 4,804 4,089 3,917 
Unwise credits... 2 1sz 221 192 
Failures of others 147 245 140 118 | 
Lztravagance ... Si 147 1lv $1 
Neglect ......... 251 wy 3ou 2385 
Competition ..... 17 256 204 208 
Specific conditions 1,674 2,049 1,812 1,668 
Speculation ..... uy 152 97 121 
PERE cccsicrvvces 1,086 1,06 1,277 ,298 

OE  deenccses 10,265 14,044 11.845 11,573 


From the above number of failures, 
four out every five being due to “tenden- 
cies present within the individual him- 
self,” the following tabulation is made 


of the percentage each cause bears to 


the total number: 


Due to 1907 1908 1909 1910) 
Incompetence .......22.6 216 24.2 26.6 
Inexperience ........ 4.9 40 4.9 4.4 


Lack of capital. ST es | 34.2 345 33.9 






Unwise credits . re * 2.0 1.9 17 
Failures of other - 14 1.8 1.2 10 
Extravagance .. — . 1.0 mt] 7 
MORON ccccccvcccese 2.5 2.2 3.0 2.5 | 
Competition ......... 1.2 1.8 2.5 2.6 
Specific conditions...16.3 18.9 15.3 14.4 
Speculation ......... 7 1.0 38 1.0 
PR 6tb6s0 beeceanes 10.1 11.5 10.8 11.2 
- + + | 


O. M. Crosby, manager 


Monthly for the Security Mutual 
Income Life of Binghamton, pre- 
Argument. sents the argument in| 


favor of monthly income 
insurance as follows: 
WOULD IT BE WORTH ANYTHING 
TO YOU 

To have a $10,000 estate to will at 
once? 

To provide an emergency fund free 
from judgment in case of financial 
trouble? 

To provide $1,000 cash at death and 
a monthly income of $50 for 20 years 
for your wife or child? 

To provide a non-forfeitable or auto- 
matic extension life policy in case you 
are unable to continue deposits? 

To provide a 5 per cent. borrowing 


fund that a panic never effects—a splen- 


did ‘basis for credit? 
Do you earn $1,009 to $5,000 per year? 


Perhaps you carry but $1,000 to $5,000 | — 
' latest policy issued by the Security 

Mutual Life. Can you afford to ignore 
There are only two reasons for re- 
jecting it. 

First—You may not pass the examin- 
ation. 

Second—You cannot pay for it. A 
very small deposit secures it. 

Let me have your date of birth, that 
I may show you how small a deposit. 


life insurance? 

Do you then value your life or ability 
at but one year of your income? 

Will not most of this income cease 
with your death? Will not your estate 
or family suffer then more than you 
now realize? 

Ought you to let them bear the risk? 
The above protection without cost (a 
deposit is not a cost) is secured by the 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 
Assets Jan. 1,1911 .... $54,422,643.60 
eee 50,108,449.79 
GRIPIEIO, coscces cccvcecese 4,314,193.81 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, Genera! Agent 
200 Fifth Avenue, New York 








WE KNOW 
IT’S WHAT YOU WANT 


OUR MEN 
GET BUSINESS 


Because our Policies 
are put up right and 
appeal to prospects 


WRITE TO 


HARTFORD LIFE 


HARTFORD, CONN. 








MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 


SALARY 


AND COMMISSION 
To TWO PERSONAL 
PRODUCERS 


IN 
OHIO or INDIANA 


ADDRESS: 


Howard C. Wade, Sup’t of Agents 














it? 





Can you? 
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NEW ENGLAND GENERAL AGENTS. 





Field Men’s Organization Commences 
Annual Convention at Home 
Office. 





One of the most enthusiastic meetings 
of the General Agents’ Association of 
the New England Mutual Life is ex- 
pected in the annual convention, which 
opens at the home office this morning 
(Thursday). President Alfred D. Fos- 
ter will extend a hearty welcome on 
behalf of the company, and following 
the address of Albert H. Curtis, presi- 
dent of the Association, the following 
papers will be read and interesting fea- 
tures discussed: 

“Present Opportunity for Securing 
Large Policies,’ by H. F. McNutt, 
Cleveland, O. 

“How the Agent May Help in Medical 
Selection,” Dr. E. W. Dwight. 

“Notable Points from the Policy Con- 
tracts of Our Leading Competitors,” 
Glover S. Hastings, superintendent of 
agencies. 

“Country Agency Organization,” F. A. 
Savage, Baltimore. 

“Insurance Salesmanship,” W. S&S. 
Redfield, Providence, R. I. 

The initial session of the second day 
(Friday) will open with an address by 
Vice-President D. F. Appel, which will 
be followed by the presentation of 
papers -as follows: 

“City Organization,’ E. W. 
New York City. 

“Financing A General Agency,” A. J. 
Reeves, St. Paul. 

“General Agents’ Contribution tv 
Company's General Surplus, H. B. Dow, 
actuary of the company. 

R. J. Guinn, of Atlanta, will preside 
at the “Round Table,” during which he 
will be made a target for questions— 
perplexing an otherwise. 

Among those selected to lead in dis- 
cussions on various topics are: Lee C. 
Robens, Hartford; C. D. Mill, Kansas 
City; G. W. Noble, Omaha; C. E. 
Thompson, Denver; A. L. Saltzstein, 
Milwaukee; W. A. Smalley, Philadel- 
phia; A. C. Utter, Detroit. 

C. H. Flood, manager of the Boston 
agency will give a demonstration of the 
advantages of agency literature and ad- 
vertising matter. 

The closing feature will be a banquet 
at the Algonquin Club Friday night. 


Allen, 





STRONG ON PRESIDENTS. 





Life Insurance Among the Best Invest- 
ments of the “Nation’s Chief 
Executives.” 





The New York Life has published a 
small booklet showing the “Nation’s 
Chief Executives” who were and are in- 
sured in the Company. 

James A, Garfield insured with the 
Company for $25,000 in May, 1881, and 
had paid but one annual premium at 
the time of his death, September 19, 


1881. 
In 1863, Chester A. Arthur took out 
a 10-payment life policy for $5,000, and 


after paying seven premiums took a 
paid-up policy, which with dividend ad- 
ditions amounted to $6,997 at the time 
of his death in 1886. The cash cost of 
his policy was $2,409.63. 

Benjamin Harrison was insured under 
a 15-year accumulation policy for $10,- 
000 in January, 1887, the policy contain- 
ing a clause providing for the return 
of all premiums paid in case of death 
during the accumulation period. He 
died in 1901—during the last year—after 





having paid 15 premiums of $700.20 
each, and the Company paid the face 
of the policy, $10,000, plus all premiums 
paid, $10,503, or a total of $20,503. The 
net cost of the policy was the use of 
the premiums. 

Garret A. Hobart insured with the 
Company for $5,000 in May, 1881, and 
June 7, 1897, took out a second policy 
for $50,000. Both policies were in force 
at the time of his death in November, 
1899. The aggregate premium paid 
was $11,500.50, while his beneficiaries 
received $55,000. 

William McKinley carried four pol- 
icies with the Company, taken — out 
in 1883, 1885, 1893 and 1896 respectively. 
The first two matured during his life 
and were paid in cash and the other 
two, amounting to $50,000, were in force 
at the time of his death. 

Theodore Roosevelt, the only living 
ex-president, is insured in the Company 
for $25,000, the policy having been taken 
out in November, 1901. 





HIGH PRAISE FOR BERKSHIRE. 





Examination of Massachusetts Depart- 
ment Elicits Commendation of Com- 
pany and Management. 





From “The Standard” we cull the fol- 
lowing regarding the findings of the 
Massachusetts Insurance Department in 
its examination of the Berkshire Life: 

“The Massachusetts department has 
just concluded its regular triennial ex- 
amination of the Berkshire Life, and 
after a very thorough investigation of 
its affairs, the examiners have nothing 
but words of commendation for its man- 
agement. They find that the interests 
of the company’s policyholders are be- 
ing carefully conserved: that claims are 
paid promptly and fairly and that ‘the 
present management deserves much 
credit for the efficient and business-like 
way in which it is conducting the com- 
pany’s affairs.’ 

“The examination was made as of 
September 10, 1910, on which date the 
company’s admitted assets were found 
to be $18,651,352, and its liabilities, in- 
cluding taxes and dividends to be.paid 
during the year, $17,261,216, leaving it 
an unassigned surplus of $1,390,136, 

“These figures are on a bed rock 
basis, the real estate values being in ac- 
cordance with appraisals previously ob- 
tained, and the values of stocks and 
bonds established on the basis of quota- 
tions furnished by a leading firm of 
brokers. 

“As further evidence of the thorough- 
ness of the examination it may be 
stated that the trial balance of Septem- 
ber 10, 1910, was checked to the general 
ledger; ledger entries were checked to 
books of original entry; vouchers ex- 
amined for all disbursements; bank bal- 
ances checked; all securities examined; 
agents’ reports checked; agents’ con- 
tracts reviewed; dividend apportion- 
ments, methods of changing policies, 
construction of gain and loss exhibit, 
all investigated; policy exhibit checked 
out; records of the company board of 
directors and finance committee care- 
fully read, and the officers’ surety bonds 
examined. 

“The officers, agents and policy- 
holders of the company are alike to be 
congratulated on the thoroughly satis- 
factory manner in which it has stood 
all tests and again shown itself a ster- 
ling institution, thoroughly deserving of 
the public confidence.” 

(Additional Life News on pages 16 
and 17.) 










APPLY TO HOME OFFICE, 178 


The Company issues the best and most lib 
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LIFE INSURANCE COMPANY 
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F BOSTON MASSACHUSETTS 


GOOD AGENCY CONTRACTS TO GOOD AGENTS 


a: as 


W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin 8t., Boston 
WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton 8t., Newark, N. J. 


Policies, complying with the rigid requirements of the Massachusetts Laws 


DEVONSHIRE ST., BOSTON 


eral forms of Life, Endowment and Term 








THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
OF 
Properly written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 


be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 








UNEXCELLED IN 
Favorable Mortality 
sills 
Economy of Management 


THE 
Provident Life 


AND Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 

















EXCELLENT OPPORTUNITY 
FOR 


Direct Agency Contract 








Field workers who intendto 
make a permanency of the business 
are wanted for several pieces of ex- 
cellent territory. Direct contracts 
with exclusive control of the ter- 
ritory, and with liberal first year 
and renewal commissions, will be 
made with first-class men who will 
give their entire time to the busi- 
ness. For particulars address: 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 





60th Anniversary Year 


THE 
BERKSHIRE 


Life Insurance Co. 
OF PITTSFIELD, MASS. 
WILLIAM D. WYMAN, President 


Desires to secure the services of a 
few more high class men of ability 
and experience. Its policies, issued 
under the Massachusetts non-forfeiture 
laws, are liberal and up-to-date in 
every particular. 





W. S. Weld, Supt. of Agencies 














THE COLUMBIAN 
National Life Insurance Company 


OF 
BOSTON, MASSACHUSETTS 


LIFE, ACCIDENT and HEALTH INSURANCE 


The Only Massachusetts Non-Participating Company 


The New Columbian Policies are Unexcelled in 
Clearness and Liberality 


GOOD CONTRACTS AND TERRITORY 


Arthur EB. 


Childs, 


FOR GOOD PRODUCERS 
President 











WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by any other 
Company. They are real “sellers.” 


in many fields. 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 


WILLIAM T. SMITH, Secretary 


Openings of every kind 




















Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


DISTRIGT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 





Carleton B. Pray Jas. T. Priestly, M. D. 
Treasurer Medical Director 





—“IZZERS” ake is 
A CLASS OF THEIR OWN 


They must be honest, en- 
ergetic and have brains. 
If you are an “IZZER” 


WE WANT YOU 
INTERNATIONAL LIFE 


ST. LOUIS, [i0. 
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REDUCING LAPSES. 





Experience says: Observation has 
demonstrated that there are two essen- 
tials in securing a low Lapse rate. 
First, the writing and proper placing 
of the right quality of new business. 
Second, tactful management of the 
debit. When the policy is issued, de- 
liver at once. Carefully go over its spe- 
cial features with the insured. A little 
time spent along these lines will not 
only place the business right, but se- 
cure a friend through whom other first- 
class applications will be obtained. The 
debits with the largest advance pay- 
ments have the lowest Lapse rate. And 
ecllections are best secured by the 
agent who calls upon the policyholders 
at regular stated times. It is and ever 
will be “Punctuality is the soul of busi- 
ness.” The agent should consider the 
debit as one large family, having a 
friend in every home, and himself a 
friend of all. Foster this spirit, let it 
prevail and Lapses will become more 
rare. Should a policyholder think of 
discontinuing and the agent not feel 
strong enough to hold the business, call 
at once on the services of the assistant 
superintendent, never wait until the 
policy is in arrears. If lapsing is nec- 
essary, have it done on “even date.” 
The agent who does this will not only 
make the Standard Collection percent- 
age, but will gain in peace of mind, 
nave less worry, and greater all round 
success.—Equitable Notes. 





Two Pyramids. 





The great pyramid of Egypt was sup- 
posed to have been built by one Cheops 
It did attract considerable attention at 
one time, but in recent years it has been 
best known by having been adopted by 
the Life Insurance Company of Virgin- 
ia as its trade mark. 

The great pyramid of Cheops, has 
been a model of rugged strength, and 
the Life Insurance Company of Virginia 
made no mistake in taking it as its 
model. The forty-year career of the 
company has brought it before the pub- 
lic as standing for rugged Strength and 
honesty of building materials. 

So everybody knows the Life Insuz- 
ance Company of Virginia as “The 
Pyramid Life Insurance Company.” 

Some statistician has compiled an es- 
timate of the cost of reproducing the 
Great Pyramid of Cheops. He says it 
would take 24,000,000 days work, or the 
labor of 40,000 men for two years, and 
cost for labor, materiais and transpor- 
tation, including the cost of a suitable 
foundation, about $100,000,000.—The 
Virginia Standard. 





A Satisfied Worker. 





In response to a query as to the 
secret of his success, T. S. Haskell, 
agent of the Life Insurance Company, 
of Virginia, at Columbia, S. C., who 
made a net increase of $5.21 during 
March said: “First, A man should be 
satisfied; second, he should have a will 
to succeed; third, he should go to see 
the people and tell them what he has, 
and convince them that they need the 
protection that his company gives 
them; fourth, continue to repeat his 
calls until he proves to the people that 
he and his company are their friends, 
and he will get business with them. 
Never let anyone know anything about 
your troubles; always be cheerful and 
prosperous when talking to people; 
make them believe that you and your 
company are always doing well and you 
will succeed in the business.” 





Collecting an Industrial Debit. 





_ To care properly for and collect a debit 
it is absolutely necessary to be punctual and 
systematic in your work. 


Make your first call every Monday morning 
at the same time and place. Bight o’clock 
is a good city hour, and 7.45 in the country. 

Don’t hurry so as to cumplete your day’s 


work at the earliest possible moment; on the 
coutrary, have a certain time to finish, say, 
5.30 p. m. 

If you are ahead of your schedule, fill in 
your spare time between calls by canvassing 
in the house where you collect. The very 
fact of your having a call in that house is, 
if properly worked, a good introduction to 
the neighbors and makes the procuring of 
business an easier matter. 

Make Monday and Tuesday your principal 
collecting days, completing then, if possible, 
your entire route, and leave only your back- 
calls for Wednesday. These will be very 
few if you make your calls each week just 
as your schedule is made out. This will en- 
able you to. make increase for the company 
and money for yourself by a diligent canvass 
on Wednesday afternoon. Make out your 
weekly account, and turn it in at the dis- 
trict office on Wednesday, if possible. This 
leaves you all of Thursday and Friday for 
canvassing; canvassing means increase, and 
increase Means money. 

The ambitious, systematic agent, as sug- 
gested above, succeeds; the others waste 
their time in the field or in the office and 
tulk over their failure, kick at their hard 
luck and wonder why they do not do better. 

In your. business rounds be neat in ap- 
pearance, be punctual in your engagements, 
be courteous to all you mect, be honest with 
your policyholders and prospective policy- 
hoiders, and especially be honest with your- 
self, and success is yours surely.—J. S. Wood, 
in the Prudential Record. 





Federal Life Items. 





President Hamilton of the Federal 
Life of Chicago reports that the applica- 
tions so far for 1911 are over one million 
dollars as compared with $700,000 during 





the corresponding period of 1913. The| 


Company is developing an aggressive 
and able agency force and is continu- 
ously adding high grade members to 
its ranks. It is establishing itself in 
new territory and confidently expects to 
produce more than five million dollars 
of business during 1911. 

The Federal will begin the erection 
of its home office building on Michigan 
avenue, May 1. It intends to celebrate 
“building year” iby appointing a high 
grade manager of good producing ability 
for its home city and is confident the 
favorable advertising and impetus given 
the Company by the erection of its home 
office will enable a manager to produce 
a very large volume of ‘business in 1911 
among representative Chicago business 
men. 





Associations. 
*Albany Masonic Relief ............... 
Albany Women Teachers’ Relief....... 
American Temperance Life ........... 
errr 
Columbian Protective ................. 


Commercial Travelers ................ 
Cremieux Benevolent Society .......... 
De Witt Clinton Ready Relief.......... 
Empire State Degree of Honor........ 
Expressmen’s Mutual Benefit.......... 


ee I PE BHD hic ccccctdcccceese 
a ae ee 
Yorkville Brotherhood Aid ............ 


ae 
Mutual Benefit Assn. of Suffolk Co..... 
Mut. Ben. A. of 5th St. Bap. Church, Troy 
SNE SII gard. sd: dwidéuie aeaWineecie 
Bea Ee SE ve 6 dec u<sene 600008 


New York Physicians’ Mutual Aid...... 
New York Safety Reserve Fund....... 
Postal Employes’ Mutual Aid.......... 
I EN chi nubiles wane kine wecieeinea 


St. Lawrence Association ............. 
Seventh Regim. Veter. & Active League. 
Stafford Benefit Association ........... 
Swedish Mut. Aid Soc. “Scandia,” N. Y. 
Telegraphers’ Mutual Benefit Assn..... 
Workingm. Co-oper. A, of U. I. L., N. Y. 
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The 
Metropolitan Life 
lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


“4 ~~ Of the People 
The Company By the People 
————— —For the People 


The Daily Average of the Company’s 
Business during 1910 was: 
507 per day in Number of Claims Paid. 


"6,163 per day in Number of Policies 
Issued and Revived. 

$1,428, 738,00 per day in New Insurance 
Issued and Revived. 

$212,733.23 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$121,717.71 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company : : 
THE LARGEST AND STRONGEST Southern Life Insurance Company: 
THE PIONEER Southern Industrial Life Insurance Company: 


Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 


RESCUES DOCSMADSE Sh, BOND... oc cccccccccccccccccccccecsccess $6, 338,576.82 
RAGRareeen Messmer Gh, BD, . . .ccceccccccccossecesecsccese 5 106,996.02 
Insurance in Force December 31, 1910. ... .........ceee ec eeeee eee eeeeeneeesseceeees 72,440,374 Ou 
Total Payments to Policyholders since Organization...............0.eeeeeeeeeees 10,786,598 97 














SUBSCRIBE FOR 
THE EASTERN UNDERWRITER 
PRICE $3 PER ANNUM 


ASSESSMENT INSURANCE ASSOCIATIONS 


(From New York Report) 


Ins. in force Ins. in force 








Assets. Liabilities. Income. Disbrsmts. Dec. 31, 1909. Dec. 31, 1910. 
oe  “sesaeeese $888 $795 $257 $263 
255,882 $124,233 243,680 230,808 7,580,760 7,454,387 
15,430,006 715,430,006 6,058,732 4,290,796 $09,990,000 451,148,000 
72,885 6,717 61,262 30,516 108,419 341,848 
610,062 375,375 538,812 533,773 516,000,000 331,940,000 
34,631 698 6,529 4,189 74,400 73,700 
1,874 1,874 5,072 3,288 167,000 164,500 
281,778 35,078 158,392 129,835 7,800,250 7,578,250 
439,065 333,809 151,470 79,500 3,887,000 3,897,710 
19,784 4,581 8,716 10,450 618,100 609,900 
85,680 5,750 47,177 35,530 596,985 669,861 
2,928 2,148 5,115 8,379 261,000 200,000 
33,823 4,518 25,953 29,944 1,002,000 1,070,000 
522,806 253,323 315,561 290,066 21,889,700 23,873,800 
305,182 194,576 503,958 500,731 22,379,000 22,565,500 
26,329 6,005 47,291 48,421 1,605,000 1,607,000 
47 35 281 297 i<veiee ss * \~ apg Sheed 
68,736 15,626 46,221 47,503 11,520,750 9,302,150 
1,813 1,184 22,960 22,937 454,055 536,000 
| eae 37,707 39,206 1,957,000 2,074,000 
202,057 17,474 181,854 111,009 2,068,975 2,476,200 
16,968 4,205 26,832 19,950 1,224,000 1,101,000 
61,318 11,656 55,107 44,363 799,000 1,293,850 
1,338 525 2,087 2,860 375 368 
14,131 2,814 28,474 22,810 297,268 387,653 
21,954 5,100 8,925 7,558 231,000 228,000 
1,461 1,239 9,752 9,769 379,500 396,500 
52,016 26,127 32,038 31,552 1,656,000 1,654,500 
334,502 34,062 102,855 98,312 5,021,500 4,983,000 
26,174 1,930 32,164 28,761 501,561 536,798 
$18,999,539 $16,900,667 $8,765,864 $6,713,910 $820,070,855 $878,164,738 


*1910 statement not yet received. tIncludes Contingent and Guaranty Funds. gg ii2# 
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This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
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The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 
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New York, N. Y.,; under the act of 
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FIGHT FOR EN'STENCE., 





As shown in our issue of last week, 
the fire insurance interests of Pennsyl- 
vania were well represented at a hear- 
ing before the Ways and Means Com- 
mittee of the House on the bill which 
proposes to add to the burdens of taxa- 
tion in the Keystone State. Those in 
attendance were frank enough to admit 
that it meant a fight for existence. 
Pennsylvania already collects an annual 
tax of $1,650,000 from insurance com- 
panies, in addition to miscelianeous 
fees of $150,000, making a total of $1,- 
800,000, and notwithstanding that it is 
the heaviest taxed State in the Union, 
it is the purpose of the bill referred to 
to increase the tax rate from 2 per cent. 
to 3 per cent. in addition to various items 
of taxation aggregating from a half to 
one cent. Were this to be accom- 
plished, it would mean:-largely increased 
taxes for Pennsylvania companies in 35 


States, owing to reciprocal tax laws. 


’ 


per 


Pittsburg companies sent a full dele- 
gation and. with Secretary Gerwig, of 
the Teutonia as speaker, their 
was ably Mr. Gerwig re- 
viewed conditions during the 36 years 
since the formation of the Pennsylvania 
insurance department. Twenty-one 
have been termed years of profit and 15 
years had shown a net loss. The av- 
erage profit for the entire period had 
been but 1.48 per cent., and even this 
small margin wiped out 
should the proposed increase be made. 

Mr. Gerwig scored his best and most 
effective point when he referred to the 
experience of the National Union Fire 
of his city, showing that the entire 
paid-in funds of nearly 4 million dollars 
had been wiped out within five years of 
its organization and tht an assessment 
of 143 per cent. on its stockholders was 
necessary in order to save the organiza- 
2s a culmination of a 
appeal for a square deal. 
another business so hazar- 
He closed by declaring 


case 


presented. 


would be 


tion. It came 
forceful 
“Show me 


dous,” he said. 


that his company had eXperienced a 
net underwriting loss of $32,000 during 
1910 and that if the proposed measure 
became a law, his stockholders had bet- 
ter use their money in 
profitable business. 
President E. C. Irvin, of the Fire As- 


some more 


——_. 





sociation, also made a great impression 
upon the committee. After calling at- 
tention to some flaws in the bill, he said 
that his company woul: be taxed to the 
extent of 16 per cent. of its capital 
stock, should it become a law. Mr. 
Irvin asked why insurance institutions 
should be made the objects of special 
taxation. “They incur but slight ex- 
pense to the State,” he said. He re- 
ferred to various ways in which other 
classes of corporations call upon the 
State for protection, but the total cost 
of supervising insurance is but $50,000 
as compared with receipts of $1,650,000. 

Mr. Irvin said that New York and 
New England enjoy better rates than 
Pennsylvania, because the laws of those 
States are more liberal. He also 
showed that State governments made 
more money out of insurance compan- 
ies than the latter made out of the 
States; also that the proposed tax would 
be a tax on gross premiums—covering 
agents commissions, cancellations, etc. 

20 per cent. of which never reaches 
the offices of the various companies. 
As one who commenced his insurance 
eareer in Harrisburg 42 years ago, Mr. 
Irvin askd for fair play for a business 
second to none in importance. Col. 
Reath, of the United Firemen’s present- 
cd some figures to show the effect of 
he proposed tax, 

With the array of arguments pre- 
sented, coupled with those set forth by 
life insurance companies, it is not 
likely that the bill will receive favora- 
ble consideration by the House. 


LIABILITY. 


ACCIDENT 


SHARING 





Editorially, the Saturday Evening 
Post of April 22 discusses the practice 
of railway ticket agents in issuing a 
travel accident insurance ticket for 
$5,000 in case of death and $25 per week 
in case of injury, the cost being 25 cents 
for each day’s journey of 24 hours. It 
is a remarkable fact that the average 
traveler will fritter away many quarters 
on cigars and other incidentals in prep- 
for a railroad trip and over- 
We 


aration 
look this measure of protection. 
quote the article herewith: 

Every time you travel you incur some 
liability to injury or death by accident. 
When you buy your ticket for a twenty- 
four-hour journey, if you hand the 
obliging agent a quarter in addition to 
the price of the ticket he will write 
you a policy of insurance ‘by which, if 
the train is wrecked, your heirs will 
receive five thousand dollars in case of 
your death, or you will receive twenty- 
five dollars a week for a year if you are 
totally disabled, or ten dollars a week if 
partially disabled. A part of the quar- 
ter undowbtedly remains with the oblig- 
ing agent for his trouble in writing the 
policy. The remainder goes to the in- 
surance company. Only a small part 
of those who travel take accident in- 
surance. If all travelers took it the 
company no doubt could afford to sell 
its policies for considerably less than a 
quarter each, or for a few pennies added 
to the price of each ticket the railroad, 
with an agent’s commissions to pay, 
could well afford to insure all travelers. 

The liability to fatal or disabling 
accident is heavy for the individual. 
But when this liability is collectively 
borne it becomes of almost impalpable 
lightpess—merely the matter of a few 
pennies. This is the principal reason 
that we can have no patience with any- 
body who hinders the shifting of this 
accident liability from the individual to 
the collective shoulders. 


EDUCATIONAL EFFORT LOST. 





The great number of changes in the 
personnel of the National Convention of 
Insurance Commissioners indicates how 
difficult it is for companies to secure 
anything like uniformity in departmen- 
tal practices; it also demonstrates the 
need for a permanent organization 
among insurance companies to meet 
legislative and other problems which 
arise. 

For example; among the commission- 
ers who have been replaced recently or 
to be replaced not later than July 1 of 
this yearare: Messrs. Barry of Michigan, 
Hartigan of Minnesota, Lemert of Ohio, 
McGivney of Louisiana, Folk of Tennes- 
see, Macdonald of Connecticut and 
Crouse of Maryland. Eliminating Hotch- 
kiss of New York and Hardison of 
Massachusetts, it would be difficult to 
select men who have held a more prom- 
inent place in the council of insurance 
commissioners than the six gentlemen 
named; particularly is this true of Barry, 
Hartigan, Lemert and (McGivney. Their 
places have been or are to be filled with 
new men, who, as a rule, know little or 
nothing about insurance. They are not 
familiar with the problems which have 
been most perplexing to companies and 
State insurence department heads, and 
which after much deliberation have been 
adjusted to a satisfactorily working basis. 
What will be the attitude of the new 
men? Will they mould themselves to 
conditions as they find them or proceed 
to carve for themselves a niche in the 
“hall of fame?” Time, only, will de- 
termine, but it is this uncertainty which 
causes a yearning for Federal super- 
vision. 

The process of “education” as carried 
en during the past few years will have 
to be commenced anew, with the out- 
come not at all sure. If Federal super- 
vision is either impossible or undesir- 
able, the office of insurance commis- 
sioner should be removed from the list 
of appointive offices and placed under 
civil service rules. Only in such a man- 
ner can State supervision of insurance 
be placed on a permanent, satisfactory 
basis. 





ACTUARIAL TALENT. 





Prof. Glover Seeks Openings for Gradu- 
ates from University of 
Michigan. 





With the idea of securing positions 
for young men who will graduate from 
the University of Michigan in June, and 
who have specialized in financial, stat- 
istical and actuarial or insurance math- 
ematics, Prof. James W. Glover has ad- 
dressed a letter to various companies, 
in which he refers to their training as 
follows: 

“Their training has covered a wide 
range of related subjects, such as math- 
ematics, English composition, account- 
ing, political economy, vital and popula- 
tion statistics, and insurance law. 
They have had extensive practice in the 
use of arithmometers and other com- 
puting machines and logarithms in the 
preparation of premiums, net level 
premium reserves, preliminary term re- 
serves, modified preliminary term re- 
serves, extended insurance, paid-up in- 
surance, and have had instruction and 
practice in the valuation of reserve lia- 
bilities, in making up the gain and loss 
exhibit, and in other matters coming 
up in the technical work of an insur- 
ance office. The endeavor has been to 
train them in such fundamental prin- 
ciples of actuarial theory that they will 
be able to adapt themselves quickly to 





OF PERSONAL INTEREST 


William H. Wootton, elected thira 
vice-president and director of agencie, 
of the Maryland Life, as noted in our 
issue of last week, is a Marylander by 
birth, having been born in Prince 
Georges county in 1875. He started his 
life insurance career in 1891 as a clerk 
in the office of O. F. Bresee, at that 
time Baltimore general agent of the 
Mutual Life Insurance Company of 
New York, and continued with him un- 
til he retired in 1900 serving in all the 
Gifferent positions in the office and field. 
On Mr. Bresee’s retirement Mr. Wootr- 
ton succeeded him and remained the 
Company’s Baltimore manager for 1901, 
1902 and 1903, when he became agency 
supervisor for the Southern States, with 
supervision of all the territory from 
Delaware to Texas, making his head- 
quarters in New York, but retaining his 
residence in Baltimore. In 1907 he re- 
moved to New York, and was assigned 
to head office duties with the supervi- 
sion of the New York.city, Yonkers and 
Newark agencies. On May 1 he will 
have been with the Mutual Life 19% 
years. Mr. Wootton’s new connection 
with the Maryland Life means, there. 
fore, a return to his native state, and 
to the city in which he lived during the 
greater part of his business career. He 
is well and favorably known in Balti- 
more, especially in insurance circles, 
and his varied experience both in the 
field and at the home office gives him 
an exceptionally valuable training for 
the post which he is now called to oc- 
cupy. 














E. E. Cole, president of the National 
Union Fire, of Pittsburgh, numbers 
among his treasues a stout cane recent- 
ly presented him by the Nashville 
agents of his Company. Intrinsically 
of little worth, the cane is valued for 
its historic association, for it was cut 
from a tree grown on “The Hermitage” 
grounds, the historic home of Andrew 
Jackson. Although a staunch Republi- 
can in National politics, as becomes a 
loyal Pennsylvanian, Mr. Cole is first 
of all an American, and equally proud 
of the great figures of our country, 
whatever their political or religious 
creed. In this category Jackson holds 
a high place, and on that account Mr. 
Cole is appreciative of his latest sou- 
venir. 





Among other occupants of the new 
Hilliard building, 55 John street, is §. 
Ross Stevens, who has removed his 
New York city office from 92 William 
street to the former address. The 
Stevens agency is unusually alert to 
supply the needs of its clients both at 
Yonkers and in the Metropolis, and an 
ever growing business is evidence that 
its policy is a paying one. 





Following a return from Harrisburg 
on Tuesday night of last week, where 
he had gone to speak against the bill 
to increase taxes on insurance premi- 
ums, James H. McIntosh, general coun- 
sel of the New York Life, was taken 
suddenly ill and upon examination at 
the hospital he was found to be suffer- 
ing from a severe case of appendicitis. 
He was operated upon as quickly as 
possible, and though the case was one 
of the worst treated at the hospital for 
many years, Mr. McIntosh is reported 
to be doing very nicely, with hopes by 
the physicians for a complete recovery. 





Governor Hadley of Missouri has 
vetoed two bills permitting life insur- 
ance companies to purchase stocks and 
bonds in companies which they do not 


of any office. * * * Several students 
who have not yet graduated but who 
have had at least one year of study 
along these lines wish to work during 
the summer months, Jnly, August, and 
September, both to acquire practical ex- 
perience and to earn money to continue 
their college :course.” 





———* 
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"FIRE INSURANCE DEPARTMENT _[ 








ADOPT UNION PROGRAM 


SOLE AGENCIES FOR BALTIMORE. 








Substance of New Agreement—Pitts- 
burg in Line—Brooklyn Agents to 
Formally Protest. 





Sole agencies will hereafter be the 
rule in the Monumental City, members 
of the Baltimore Board at a largely at- 
tended special meeting held on Tues- 
day having adopted by a substantial 
majority the entire program of the 
Eastern Union. 

With several slight amendments the 
new measures agreed upon provide as 
follows: 

1. For sole agencies in the limits of 
Baltimore, Highlandtown and Canton, 
and in the outside territory known as 
the five-mile limit, two additional agenta 
not authorized to write in the other 
territory. 

2. An agreement on the part of the 
Union to protect Baltimore agents 
against overhead writing. 

3. A rule covering underwriters’ agen- 
cies limiting representation to those 
maintaining an independent general of- 
fice and field force. The brokerage is 
to be 10 per cent. in the congested dis- 
trict, 15 per cent. outside, and 20 per 
cent. on preferred classes, with agents 
receiving éverhead writing commission 
of 10 per cent. and 5 per cent. con- 
tingent. 

No member of the board is to receive 
any higher commission or remuneration 
of any kind in excess of this rate. 

The Baltimore situation has been one 
of the most difficult with which the 
Union has had to cope, and the final 
action of the Baltimore Board is a high- 
ly creditable victory for the sub-com- 
mittee of the Union charged with han- 
dling the city, of which R. Emory War- 
field, president of the Hanover Fire, is 
chairman. 

While the sub-committee and many 
other company officials endorsed the 
sentiment of the majority of Baltimore 
agents for single representation, power- 
ful interests were in opposition, and 
last week the prevailing thought was 
that a compromise would be effected 
upon a two agency basis for each com- 
pany. Some offices now have five or 
six representatives. 

With Buffalo, New York, Pittsburg 
and Baltimore wholly in line, and Bos- 
ton and Philadelphia practically so, the 
Eastern Union’s program is in position 
to be given a thorough test during the 
balance of the year, and its sponsors 
are confident that all that is needed to 
secure its permanent endorsement is a 
fair and honest trial. 

Allegheny County in Line. 

Agreement between the agents of 
Pittsburgh and representatives of the 
Eastern Union has now been reached, 
the Allegheney County Board on Thurs- 


day last, adopting the program of the | 
Union. 

The Eastern Union members, Says | 
the Insurance World of Pittsburgh, here | 
last week were John O. Platt, Insurance 
Co. of North America; Edward Milligan 
of the Phoenix of Hartford; Mr. Hare 
of the Norwich Union, and E. C. Lud- 
lum of the Home of New York. This 
committee worked with the Committee 
of Fifteen of which Fred W. Kiefer was 
chairman and then presented to a large 
meeting of the Board the following 
resolutions, which were unanimously 
adopted: . 

The Committee of Fifteen recommend 
to the Board the following to govern 
brokerages and commissions to be paid 
in the territory under the jurisdiction 
of this Board, and of representation 
within the corporate limits of the city 
of Pittsburgh: 

(1) Resolved, that in the territory 
known as the “conflagration area’ or 
congested district of the city of Pitts- 
burgh, defined as being that territory 
bounded ‘by the two rivers, Eleventh 
street, Liberty avenue, New Grant and 
Grant streets, no brokerage in excess 
of 10 per cent. shall be paid. 

(2) Resolved, that outside of the 
above congested district, in all other 
territory within the jurisdiction of this 
Board, no brokerage in excess of 15 per 
cent. shall be paid, except upon the 
following specific classes: Dwellings 








and their contents; private stables and | 
their contents, when written in con-| 


nection with the dwellings; small build- 
ings occupied on the first floor as stores 
and exclusively as dwellings above the 
first floor; churches; 
educational institutions; hospitals; pub- 
lic buildings and their contents (except- 
ing institutions whose inmates are under 
legal restraint). Upon these specific 
classes, no brokerage in excess of 20 
per cent. shall be paid. 

(3) Resolved, that: 

(a) No member of this Board shall 


school houses; | 


be permitted to represent a company | 


which shal] maintain in excess of eight 
(8) writing agencies within the present 
corporate limits of the city of Pitts- 
burgh, of which number not more than 
two writing agencies shall be main- 
tained in that territory as shown on 
Key Map of Volume 1, Sanborn’s Mao 


of Pittsburgh, dated 1905, bounded by | 


the two rivers, Thirty-third and Brady 
streets. 
to actually maintain an office in the 
district for which appointed. 

(b) The home office of a lotal com- 
pany shall be considered an agency in 
applying the rule limiting the number 
of agencies permitted, provided, how- 


Each agent shall be required | 


ever, that the rule prohibiting the writ- | 


ing of risks in territory referred to in 
section (a), bounded by the two rivers, 
Thirty-third and Brady streets, by other 
than the two agencies shall not apply 
to the acceptance or writing of such 
business at the home office of a local | 
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Home Office 
46 Cedar St., New York 


CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 
FIRSTS 


First in net surplus 
First in opposing unfair dictation 
First in supporting Agency interests 


Western Office 
332 South La Salle St., Chicago 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 





One of our business principles 
is that the good of the Agent 
is the good of the Company 





Home Office 
46 Cedar St., New York 


Western Office 
137 South La Salle St., Chicago 


HENRY EVANS, President 
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FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


We want more good Agents, and we remind 
possible applicants that the backing of this 
organization is worth having. 


Gross Combined Assets ....... $37,988,337 


Policyholders Surplus........... $20,797,688 
IID nie dacsectaaineccecamaaeat $17,190,649 
ch Zicaxcastanpntitiniennionebaie $4,500,000 
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332 South La Salle St., Chicago 
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THE GENERAL FIRE 
ASSURANCE CO. 


ORGANIZED 1819 





plant. 


United States Trustees 


SAMUEL McROBERTS, Vice Pres., Nationa] City Bank, New York 
PAUL M. WARBURG, Kuhn, Loeb & Co., New York 
JAMES NICHOLS, Pres., National Fire Insurance Co., Hartford 


The Oldest and 
Strongest French Fire 
Insurance Company 


This Company has recently entered the principal States, and is establishing a high 
THE GENERAL FIRE will pursue a broad and liberal under- 
writing policy, in accord with its honorable and prosperous career of nearly a century. 
Has subscribed to the principles of the National Association of Local Fire Insurance 
Agents, and desires representation in the principal Cities and Towns. 


United States Managers 


FRED. S. JAMES & CO. 


123 WILLIAM STREET 


NEW YORK 
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company located outside of the stated 
district. 


(c) No agent located in the city of 
Pittsburgh, outside of the territory 


limited to two agencies as herein de- 
scribed, shall issue policies covering 
property located in said territory limit- 
ed to two agencies; nor shall any agent 
located outside the present corporate 
limits of the city of Pittsburgh issue 


policies covering property Jocated in 
said city. 
(4) Resolved, that over and above 


the specific rates of brokerage as de- 
fined above, no commission, compensa- 
tion or consideration of any kind, direct 
or indirect, in excess of 10 per cent. 
overriding and 5 per cent. contingent 
commissions shall be either paid to or 
accepted by any writing agent, a mem- 
ber of this Board. This shall not apply 
to the compensation of branch office 
managers or general agents supervising 
the business of other agents in the ter- 
ritory of this Board or elsewhere, pro- 
vided that such general agents shall 
receive no more than the established 
10 per cent, overriding and 5 per cent. 
contingent commissions on their own 
or local agency business. 

(5) Resolved, that the above rules 
shall become effective on and after June 
1, 1911. 

The following was also adopted: 

tesolved, that it be further under- 
and agreed that the Eastern 
shall obtain an obligation that 
no policy, certificate or agreement of 
insurance shall be written within the 
territory within the jurisdiction of the 
joard of Fire Underwriters of Allegheny 


stood 
Union 


County, except through its legally ap- 
pointed agent or branch manager in 
said territory and at the rates estab- 
lished by the Board of Fire Under- 
writers of Allegheny County. 


Score Overhead Writing. 

The too prevalent practice of compa. 
nies and New York city agents in writ- 
ing business over the heads of their 
Brooklyn representatives, was roundly 
scored at a special meeting of Brook- 
lyn agents held on Tuesday. 

The gathering, called in response to 
a circular letter put forth by Pendleton 
and Pendleton, was for the purpose of 
protesting against the regulations 
adopted rece ntly by the New York Fire 
Insurance Exchange at the suggestion 


of the Eastern Union. 
The attendance was unexpectedly 
large, and the proceedings thoroughly 


animated throughout. 

Vigorous denunciation of the over- 
head writing practices of many offices 
on this side the river was indulged in, 
the Brooklyn men declaring that such 
unfair methods must cease. 

While general dissatisfaction was 
expressed with regard to the new com- 
mission arrangement, no clear idea as 
to what a proper figure would be was 
had, some agents favoring a flat 15 
per cent. overriding with 10 per cent. 
contingent, while others held that 10 
and 10 would be about right. The 
present Exchange scale is 10 per cent. 
overriding with 5 per cent. contingent. 
To deal with all points at issue it was 
finally decided to name a committee of 
five to whom data covering the expense 
element of the agencies would be sub- 
mitted, and upon the showing made an 
intelligent conclusion as to what con- 
should be asked from the 
Union would be arrived at. 

The Committee will likewise lay the 
overhead writing situation before the 
company managers, and ask that pro- 
per relief be granted them. 

As members of the Committee of 
Five the following were named: George 
F .Malby, Fred H. Pendleton, of Pendle- 
ton & Pendleton; John Hatton of Hat- 
ton & Doyle; A. H. Lewis, of Lewis 
and Gendar, and W. L. Benedict, of 
Benedict and Benedict. 


cession 





American Union in Virginia. 





Sol Miller of Newport News, is gen- 
eral agent for the American Union Fire 
of Philadelphia in Virginia, in which 
State the Company has newly been 
licensed. Howard C. Johnston will be 
its special agent for the territory. 


LEGISLATION AT ALBANY. 





Risks in Congested Districts—Measure 
Passes Assembly by Large 
Majority. 





A decidedly lively insurance argument 
was started in the Assembly Monday 
night by objections made by Assembly- 
man Murray of New York to the Mer- 
ritt investigating committee bill, re- 
quiring fire insurance companies in cit- 


ies of more than 500,000 population to} 


file with the superintendent of insur- 
ance their risks in the congested dis- 
tricts. Mr. Murray declared that the 
measure was an infringement on prop- 
erty rights and generally speaking was 
“all rot.” As an illustration of his con- 
tention he declared that if a man who 
owned property in such a district, on 
which he carried a mortgage of $100,000 
and an insurance for a like amount to 
protect it, were forced to reduce his 
policy by the superintendent of insur- 
ance he might have to lose his proper- 
ty if he could not raise the money to 
reduce the mortgage accordingly. He 
believed that the superintendent of in- 
surance would have this power under 
the Hoey bill. Mr. Murray owns or 
controls considerable property in the 
congested district of New York and he 
was accused later in the argument by 
those who favored the measure of hav- 
ing a personal interest in his opposi- 
tion. 

Assemblyman Hoey, the introducer, 
said that the purpose of the bill was to 
provide publicity, particularly in cases 
where companies were carrying in a 
small part of a congested value district 
enough insurance, so that if there were 
a conflagration in that section it would 
wipe out their entire capital stock. He 
believed that the public had a right to 
know what companies were handling 
insurance in this way so that a person 
in such a district could insure with an- 
other company, thereby distributing 
the risk. 

The Hoey bill was passed by a vote 
of 106 to two. 





SCHEDULE FOR METAL WORKERS. 





That Newly Adopted by Suburban Ex- 
change Considered a Model of 
Its Kind. 





The Suburban’ Fire Insurance Ex- 
change through its Rating Committee, 
has adopted a schedule for rating 
Metal Workers which seems a long 
step in advance for use in field rating 
organizations. 

For the first time a difference in rate 
has been made between the contents of 
risks such as car wheel, structural iron 
and similar works, where the chief con- 
tents values are in machinery and 
stock of heavy character, not highly 
finished and not readily susceptible to 
fire, smoke and water damage, and the 
contents of those risks whose products 
are of lighter and more perishable 
nature. 

A graded classification is made in 
the base rate for the varying degrees 
of protection either as to the number 
of hydrants available, the size main 
they are on, whether it is a gridiron or 
a dead end, and the distance from the 
fire department. There are a number 
of other features which may be noted, 
viz., an adequate and ascending charge 
for omnibus tenancy; for the various 
degrees of woodworking from the or- 
dinary pattern making up to the more 
severe hazards incident to making 
wood parts and painting and dipping 
same. Then credit is given for cement 
floors or if the building be but one 
story high. 

The arrangement of the schedule 
brings all of the penalty charges or 
what might be termed the housekeep- 
ing charges at the end, so that from 
the make-up of the rate it can be read- 
ily seen what deductions can be made 
for easily corrected defects. Ratings 
made strictly in accordance with this 
schedule should be fair alike to assur- 
ed and company and certainly defen- 
sible by the latter. 











Open on all Risks in “BROOKLYN” for the 


PITTSBURGH 


FIRE INSURANCE CO. 


which has just appointed us as its first and only BROOKLYN AGENT 





FRANKLIN FIRE INS. CO. OF PHILA. 

AMERICAN CENTRAL INS. CO., ST. 
LOUIS 

AMERICAN INS. CO. OF NEWARK 

HANOVER FIRE INS. CO. OF N. Y. 


J. LEHRENKRAUSS’ SONS 
359 Fulton St., Opposite Borough Hall 


REPRESENTING: 


HAMBURG.-BREMEN FIRE INS. CO. 
AACHEN & MUNICH INS. CO. 
SPRING GARDEN INS. CO. 
CASUALTY COMPANY OF AMERICA 
FIDELITY & DEPOSIT COMPANY 











for sale cheap 





FOR SALE=-—SANBORN MAPS 


—_Oo F——_ 
PITTSBURGH and ALLEGHENY 
One complete set of Sanborn Maps of Pittsburgh and Allegheny 


THE COLONIAL TRUST COMPANY 
PITTSBURGH, PA. 





Inquire of 








MARKET VALUE CLAUSE. | 
| 


Middle Department Association Refuses | 
to Adopt It for Whiskey 
Business. 





About the only subject of particular 
interest presented at the recently held 
quarterly meeting of the Underwriters 
Association of the Middle Department, 
was the proposition that the market 
value clause be used in writing whiskey 
in bond. 

Many of the manufacturers of the 
product insist that the clause be at- 
tached to their policies, declaring that 
if it is not allowed generally indemnity | 
will be secured only from such offices 
as grant it. 

Although the courts in the famous | 
Overhault case, and more recent actions, 
have held to the market value as the} 
proper basis of settlement, the sugges- | 
tion that use of the clause bbe allowed | 
association companies was overwhelm- | 
ingly defeated on the 17th inst. 


Inner-State Fire: 


INSURANGE, 
CoMPANY; 


HOME OFFICE 


BIRMINGHAM 
ALA. 








A 
SOUTHERN 
COMPANY 


WITH 


A NATIONAL 
SCOPE 





J. P. STOCKDELL 
Asst. Manager 


W.L. REYNOLDS 
Vice-Pres. and Mgr. 








ARNOLD & WANNEMACHER 
REPRESENTING 


Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 
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“The Markham Way” 


IN THE 
Individual Fire Underwriter 
OF ST. LOUIS 
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Pierce Building St. Louis 




















1853 1909 
FIFTY-SIXTH YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


aanbemee $1,021, 263.04 
409,580.06 





W: H. MILLER, President 


A. S. McCONKEY, 
Secretary and Treasurer 








THE SCRANTON FIRE INSURANCE COMPANY 








SCRANTON, PA. 
“NOT THE OLDEST—NOT THE LARGEST—JUST 
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pRrORE GOVERNOR WILSON 


CONSIDERING TWO MEASURES. 








New Jersey’s Chief Executive Likely 
to Sign Anti-Rebate and Brokers’ 
Record Bills. 





Two measures that local agents of 
New Jersey are particularly interested 
in passed the State Legislature by 
handsome majorities, and will now 
have consideration at the hands of 
Governor Wilson. As each bill aims to 
abolish special privileges and to secure 
equal dealing for all, it is taken for 
granted that both measures will meet 
with the approval of the chief execu- 
ive. 

The more important bill—that forbid- 
ding the granting of rebates to the as- 
sured—was printed in full in these col- 
umns on April 13th. The second meas- 
ure, seeks to suppress the payment of 
commissions to unlicensed brokers, and 
reads: 

Must Record Brokers. 

1. Hereafter there shall be filed with 
the Commissioner of Banking and In- 
surance on the fifteenth day of January 
and the fifteenth day of July in each 
and every year, a sworn statement by 
each fire insurance company author- 
ized to do business in the State of New 
Jersey, and the agents thereof, setting 
forth the names and addresses of all 
brokers doing business through the 
said companies or agents thereof. 

2. There shall be assigned by the 
Commissioner of Banking and Insur- 
ance to each agent applying for a 
license to do business in this State a 
number, which number said agent shall 
have stamped or printed on each policy 
of insurance issued through him, to- 
gether with his or her name inscribed 
on same, 

3. All acts and parts of acts incon- 
sistent with the provisions of this act, 
be and the same are hereby repealed. 

4. This act shall take effect immedi- 
ately. 





Evil a Wide One. 

The present law of New Jersey re- 
quires that each broker procure a State 
license, the fee for which is $10.00 per 
annum. The statute is largely ignored, 
New York brokers who never dream of 
getting a Jersey license, soliciting and 
securing a large amount of business in 
the State, upon which they have no dif- 
ficulty in collecting commissions. 

Should the bill reprinted above be- 
come a law, as there is every likeli- 
hood that it will, companies and agents 
will have to exercise great care with 
whom they transact business, else they 
may be subject to heavy penalties. 





Newark Fire to Have New Home. 





Plans for the erection of a new home 
for the Newark Fire Insurance Com- 
pany of Newark, N. J., have been com- 
pleted and work upon the proposed 
structure will begin May 1. With a 
frontage of 58 feet 3 inches on Clinton 
street (now a _ recogrized insurance 
district and close to the heart of the 
city), the building when completed will 
be two stories high, and thoroughly 
fire-proof. The base of the facade will 
be polished granite, while the upper 
portion will be of white marble. 

There is to be a large entrance lobby 
trimmed in white marble. There will 
also be rooms for the officers in the 
front. 

he room in the rear portion of the 
building for the clerical force will be 
55 feet square. It is to be trimmed with 
a marble base and to have ornamental 
plaster sidewalks and ceiling. The 
light will come from windows in the 
rear of the building and a skylight. 

The basement will contain locker and 
dressing rooms for male and female 
clerks, with toilet rooms adjoining. 
There is also to be a large vault for 
storing the records of the Company, as 
well as the heating and ventilating ap- 
paratus. In addition there is a storage 
space and rooms for a future printing 
plant. 

This building will be heated by the 
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direct and indirect steam heating sys- 
tem. The ventilating system of the 
new home of the Newark Fire Insurance 
Company will include supplying fresh 
air to all the rooms. The building will 
be lighted by electricity. 

The decision to go ahead with the 
new ‘building was reached last week, 
after final action by the ‘building com- 
mittee of the board of directors, of 
which Franklin Conklin is chairman. 





COMPLIES WITH LAW. 





Jersey Fire Underwriters Does Not Re- 
quire Special Attention from Insur- 
ance Department. 





Hon. C. R. Gray, insurance commis- 
sioner of Rhode Island, having referred 
to Hon. W. B. Greenough, attorney gen- 
eral of the State, the question of deter- 
mining the exact status of the Jersey 
Fire Underwriters in the Common- 
wealth, the latter official advised as 
follows: 


“I beg to acknowledge receipt of 
yours of the 4th inst. enclosing corre- 
spondence between your department 
and the American Insurance Company, 
and also with what is known as the 
Jersey Fire Underwriters, and a copy 
of the American Insurance Company’s 
policy, and asking my opinion as to 
whether or not the acts of the Ameri- 
can Insurance Company and of the 
Jersey Underwriters, so called, are 
legal under section 2 of chapter 220 of 
the General Laws. I note that the 
policy on its face is the policy of the 
American Insurance Company; that it 
is proposed that the policies be writ- 
ten by the American Insurance Compa- 
ny by duly licensed agents in this 
State of the American Insurance Com- 
pany. I also understand that the pre- 
miums collected on such policies are to 
be treated as premium collections by 
the American Insurance Company and 
so reported in their annual statement, 
and that the tax on such premiums are 
to be paid by the American Insurance 
Company and their duly qualified and 
licensed agents in this State. 

“Assuming the above to be the facts 
and assuming that the premiums are, 
to be treated as above set forth, the 
agents writing the business to be 
licensed as above, and the taxes to be 
paid as above, and the policies to con- 
form to our law and to be written in 
every respect by the American Insur- 
ance Company in conformity to our 
law, I see no reason why the Jersey 
Fire Underwriters, so-called, should be 
recognized by your department in any 
way in the transaction. If the condi- 
tions hereinbefore referred to are not 
met in every particular referred to by 
the American Insurance Company, 
then a question might arise, but if the 
American Insurance Company and its 
duly licensed agents comply with all 
the conditions hereinbefore referred to, 
I have the honor to advise your depart- 
ment that in my opinion the printing 
of the name of the Jersey Fire Under- 
writers on the outside of the policy 
will not make it necessary for your de- 
partment to take any notice of the Jer- 
sey Fire Underwriters, so-called. 

“If this does not entirely cover the 
questions which you have in your mind, 
I would be glad to take up the matter 
further with you. 

“I return herewith the correspond- 
ence which you enclosed to me.” 





Buffalo Agency Appointment. 





Edward V. Drescher has been ap.- | 
pointed sole agent of the Jersey Fire 
Underwriters (American Ins. Co. of N. 
J.), for the City of Buffalo, N. Y. Mr. 
Drescher holds the honor of being the 
first agent appointed for the Company; | 
also having issued and reported to the 
Home Office its first business. | 





Excessive losses at Minneapolis have | 
impelled several companies to cease | 
writing in the city. 


ROW ON AT DENVER. | 





Imperial Fire Objects to Brokerage 
Regulation of Newly Formed Insur- | 
ance Exchange. 





The Denver Fire Insurance Exchange, 
which was recently organized by the} 
local agents to regulaie the brokerage | 
business, is already facing a grave sit-| 
uation and one that may mean a bitter 
fight. | 

H. T. Lamey, president of the Im- 
perial Fire of Denver, has withdrawn | 
the Colorado Underwriters from the} 
exchange. His reasons for doing so, as! 
stated by A. L. Jessup, secretary of the | 
Imperial, Mr. Lamey being out of the 
city, are that the executive committee 
of the exchange refused to grant a 
broker’s license to one of the brokers of 
the Imperial, a Mr. Hanington, who, 
Mr. Jessup declares, is. a bona fide in- 
surance broker and in every way eligi- 
ble under the rules of the exchange to 
conduct a brokerage business. 

The officers of the Imperial also ob- 
ject to the rule of the exchange requir- 
ing every one taking out a broker's 
license to pay a fee of $10. This, Mr 
Jessup says, works a hardship on the 
small broker, and as many of this class 
do business with the Imperial its en- 
forcement would in many instances be 
driving numbers of such brokers out of 
the business and deprive the Imperial 
of considerable business. 

The officers of the exchange assert 
that the ten dollar fee is designed to 
accomplish the very thing to which Mr. 
Jessup objects, namely, the eliminating 
of the small broker. 

The executive committee of the ex- 
change has now under ccnsideration the 
advisability of enforcing against the 
Imperial the non-intercourse rule. If 
this is done it is probable the rule will 
be enforced also against the British 
America and the Western Assurance, of 
which Mr. Lamey is western manager 
and against the German American, of 
which Mr. Jessup is special agent for 
the city and county of Denver. The 
matter will then be brought before the 
Colorado Association of Local Agents 
and also before the National Associa- 
tion. 

The committee appointed jointly by 
the Denver Real Estate Exchange and 
the Denver Fire Insurance Exchange 
last week recommended that the fol- 
lowing brokerage rates be allowed: 
Fifteen per cent. on dwelling houses 
and ten per cent. on buildings in the 








business district but that no commis- 


sion be allowed on stocks in the busi- 
ness district. By referendum vote, 
these recommendations were adopted 


by the Fire Insurance Exchange. The 
report has not as yet been submitted 
to the Real Estate Exchange. 





Ransom & Metz, of New York and 
Jersey City, have been given the 
suburban agency of the Duquesne Un- 
derwriters. The appointment fs an ad- 
mirable one in every respect. 


“The Leading Fire Insurance Companv 
of America.” 
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WM. B. CLARK, President. 
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GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 
Cash Capital..... $1,000,000.00 
| aa 6,648,971.67 


Net Surplus 2,021,740.21 
Surplus for Policy 
Holders ....... 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Procection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - + + $1,000,000.00 
Cash Assets - + + $4,395,625.89 
Cash Surplus to Policy 

Holders - + + $2,063,04401 


The real strength of an insurance company Is in the con- 
servatiem of its mapagement, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 
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of legal process. 


Extra facilities for Local Agents 
The Yorkshire Insurance Company, Ltd. 
OF YORK, ENGLAND 
FRANK & DvuBOIS, U. S. Correspondents, 47 William St., New York 


Authority to adjust and pay all Losses, and Power of Attorney to accept service 


Funds held on deposit in New York banks for protection of American policy-holders. 
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QUESTION OF TERM RATES 





IN RE SPRINKLERED RISKS. 





Matter Now Engaging Attention of 
Underwriters Association of New 
York State. 





The question of writing sprinklered 
business for a term of years instead of 
only on the annual basis, which is now 
receiving the attention of a special com- 
mittee of the Underwriters Association, 
of New York, has already been given 
careful consideration by the Western 
Union and in the territory under its 
jurisdiction will doubtless be adopted. 
Underwriters seem pretty generally to 
favor the rule of 2% annuals for three 
years and in some cases even advocate 
the rule of four annuals for five years. 

Sprinklered risks are competed for 
more generally and by a greater num- 
ber of interests than any one class of 
business. Not only do companies com- 
pete among themselves, but there are 
special groups which eagerly seek it 
Leaders among these are what are 
usually called the New England Mu- 
tuals, which are divided into two groups 
denominated the senior mutuals and the 
junior mutuals. Then there is the Fac- 
tory Insurance Association composed of 
a number of the leading stock fire insur- 
ance companies and added to these are 
the numerous aggregations of Lloyds 
of this country and still other combina- 
tions of Lloyds of London. Again there 
are a number of mutual associations 
composed of property holders, who in- 
sure each other in some fixed sum, and 


‘e 


last there are the many “surplus line” 
companies. 
All of these except the individual 


stock offices stand ready to make con- 
tracts for furnishing indemnity at a 
given rate for a specified number of 
years—usually three or five, and the 
only way in which this phase of com- 
petition can be met is by the adoption 
of term rules and by issuing policies in 
accordance therewith. 

To the factory owner it is a very real 


item to be able to figure on the known 
cost for his indemnity for a_ given 
period and this has been one of the 


strong talking points of those who have 
made such contracts their practice. Use 
and occupancy insurance is quite gen- 
erally written for a term, and if this 
can be done with satisfactory results 
there seems no good reason why the 
same rule should not apply to the 
straight fire insurance also. Sprink- 
lered risks seem sure to increase very 
rapidly in the near future. A promin- 
ent underwriter recently predicted that 
within 10 years practically every manu- 
facturing risk would be compelled, by 
competition with other factories if for 
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no other reason, to install sprinkler 
equipments, and take advantage of the 
resulting low rates and freedom from 
interruption of business by fire, and 
that this would extend also to the larg 
er mercantile risks. 

Liberalizing the writing of this class 
by favorable terms and favorable forms 
of policies would seem to be the neces- 
sary action on the part of the various 
rating associations if their members are 
to obtain their proper share of a de 
sirable class of business. 





ADDS TO CAPITAL AND SURPLUS. 





Insurance Company State of Illinois 
Pays in Additional Funds—Further 
Increase Proposed. 

An additional $100,000 has _ been 
made to the capital and $75,000 to the 
net surplus of the Insurance Company 
of the State of Illinois, its home State 
Insurance Department so certifying. 
It is the purpose of the Company’s 
Management ultimately to make the 
capital $500,000 with a proportionate 

amount of surplus. 

E. E. Hall, of this city, is general 
agent for the Insurance Company of 
the State of Pennsylvania in the East. 





Date of Buffalo Convention Fixed. 





The date of the annual convention of 
the National Association of Local Fire 
Insurance Agents to be held at Buffalo 
has been fixed for July 17, 18 and 19 
These dates have been fixed because of 
the better hotel accommodations which 
can be secured, as well as to enable 
delegates to take advantage of the spe 
cial rates granted for the convention o! 
the Order of the Mystic Shriners at 
Rochester the previous week. The Buf- 
falo committee on hotels has selected 
The Statler as headquarters. Among 
the speakers who have accepted invita- 
tions are: Wm. H. Hotchkiss, Super- 
intendent of Insurance for New York 
State; Edward C. Merritt, Jr., chair- 
man of the New York Investigating 
Committee, and Franklin H. Went- 
worth, secretary of the National Fire 
Protection Association. Several inter- 
esting discussions of some of the live 
questions of interest to agents and 
companies will be on the program, and 
speakers assigned to consider these 
subjects. The official reports this year 
will cover various important questions 
which have been before the association 
for some time. 





Claiming unfair competition on the 
part of one of the members of the Kan- 
sas City Fire Underwriters Association, 
of Kansas City, Mo., the Garnsey- 
Anthony Company has retired from the 
organization. Other agents likewise are 
dissatisfied with present conditions 


FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 


































l DIVIDENDS | mee | awe 

COMPANIES CAPITAL Approx. When price price 

Annl. Div. Payable per ct. 
City of New York.. $500,000 10 Q | 190 200 
Commonwealth 500,000 10 J &i :. ser 
Continental - 2,000,000 50 I&ad 1060 | 1075 
Empire City 200,000 8 } J &. | 190 iis 
Fidelity-Phenix ...-.. 2,500,000 10 J&J 333 340 
German Alliance. subhkes uvicnsniedted 400,000 15 I&J 270 300 
German- American.-..... cosccccccccsceee | 1,000,000 30 I&J 600 620 
Germania ($50) Fire ......-.............+.-+, 1,000,000 20 J&J 280 295 
Glens Falls ($10)... .-. -.------0cce ee ceee cee nee 200,000 30 Jad 1525 bie 
Globe & Rut, ere pesca ncccesoresescescccsserce 400,000 40 Q 475 500 
ae csc nncad nensdeendebasacepens 1,000,000 | 4 Q 225 ray 
Home Fire ......---++.--- 3:000;000 35 | J&d 700 | 715 
— (BBO). esc escccees 200,000 10 J&aJ 165 | 175 
Niagara ($50) ...--...---- 1,000,000 20 Jad 290 | 305 
North River ($28) seeeeees 350,000 10 A&O | 150 165 
Pacific ($25).....--------- 200,000 14 J&J 185 | .... 
Peter ‘Cooper ($20) - 150,000 6 JaJ 90 | 105 
Stuyvesan 400,000 10 Jad 150 eae 
nited States ($25 50,000 Vv 90 100 
Westchester ( ($10). + teeees 300,000 40 F&A 455 auite 
Williamsburg City ($50) .........-.---. 250,000 20 Jad 370 395 
LIFE 

I i ca ccabnereveteensete scdeeeesres 2,000,000 15 Q 650 660 
Gonnectiout ~weneees.- SERRE Sr eee: 300,000 | 2 J&dT 250 ae 
eo 100,000 A 300 _ 

200,000 12 J&J 210 225 

500,000 10 J&Jd 150 ae 

125,000 12 M&N 275 rr 

100,000 26 O&F 400 425 

2,000,000 M&N 155 175 

2:000,000 | 10 450 500 

2,500,000 | 20 800 bese 

264,000 | 7 [ ae 90 | 108 

V-No Information ~~ Q-Qnarterly A-Annually 
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LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire a 





Atlantic City a Vicinity 


Have desirable opening for 
another strong company. 





WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - $174,910.00 
NET SURPLUS - $127,921.00 


GENERAL AGENTS 
PENNA. and NEW JERSEY 
PET TIBONE & KROUSE 


PHILADELPHIA, PA. 








OPERATING IN 
TENN., KY., PENNA. and WASH. 


+ a feet Be 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








“STRONG AS THE STRONGEST , 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $83, 000, 000 
Losses Paid in U. 8S. - $27,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


Company’s Building, 38 Pte Street 


NEW YORK 








TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 





Agents Wanted at Unrepresented Points 











INSURANCE CO. 


OF NEW YORK 


95-97-99 William Street, N. Y. City 





INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1910 


$2,283,176.32 


“THE NORTH RIVER 


CRUM & FORSTER 


GENERAL AGENTS 
NORTE RIVER INSURANCE CO. BUILDING 





a ASSETS 

12-31-1¢ 

Empire City Fire Ins. Co., Inc. 1850, ... $1,124,813 

Nassau Fire Ins. Co., Inc, 1852,... 2.2... 849,040 

Peter Cooper Fire Ins. Co., Inc. 1853, _ 613,927 
United States Fire Ins. Co., Inc. 1824,, 657 3 

Dutchess Fire Ins, Co., Inc. 1906__.. 668,209 


(Where not locally represented) 
FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMANNIA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 








QUEEN 


ins. Co. of America, 
Jw YOPX. 








TALLMAN & SEARS 


NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE 00. OF NEW JERSEY 
8ST. PAUL FIRE AND MARINE INS. 00. 
WESTERN INSURANCE CO., PENNA. 

80 WILLIAM ST., NEW YORK CITY 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William S8t., New York 


Excess Lines handled anywhere. Good 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 











Estabiished 1864 


EK. S. 


66 BROADWAY ° 





BAILEY 


— DEALER 


Fire Insurance Stocks “A Specialty” 


Teleph 2817 Rect 





NEW YORK 











agcoo-wseyy 





RENE 3-59 EO 


¥ 


PE RNS 
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FOLLOWS NEW YORK'S LEAD 


POND 





JERSEY QUITS. 


NEW 





Blue Goose Order in the State Fails 
to Interest the Field 





Men. 
After repeated efforts to arouse inter- 
est in the Blue Goose movement, mem- 
. 
bers of the New Jersey Pond, finally 
eave up in dispair and at a special 


meeting held in New York city on Fri- 
day last it was formally resolved to 
surrender the charter and dissolve the 
local organization. 

The New Jersey Pond was formed 
about two years ago, and at the time of 
its dissolution had a membership of 
sixty-nine. At the monthly meetings 
it was difficult to muster more than a 
corporal’s guard and the attendance 
grew beaut‘fully less with passing time. 
On the 21st, when the question of dis- 
bandment was to be considered, but 
nineteen members put in an appear- 
ance, so slight was the interest in the 
movement, 

It is quite probable that some of the 


Jersey men may seek membership in 
the Pennsylvania Pond, which appears 
to be in a flourishing condition. 





JOIN ROCHESTER BOARD. 
But One Agency Now Outside Associa- 
tion—Aetna Transfers Local 
Representation. 





Rochester, N. Y., April 25.—A decided 
stir was created in this city when the ap- 
plication of the Roman Wolfert Co. for 
membership in the Board of Fire Un- 
derwriters was made several days ago. 
The agency in question is an important 
representing twelve substantial 
companies and writing a considerable 
amount of desirable business. The ac- 
tion of the Wolfert office, following, as 
it did, so closely the application of the 
Horace I. Kendall Company, was espe- 
appreciated by the Board mem- 
ers, as it will make for continued im- 
provement in local agency circles. 

With the two agencies above named 

ithin the fold, but one office, the Percy 
B. Dutton, is now outside, and the hope 
is expressed that before long Mr, Dutton 
ioo will conclude to come in. 

An agency change that has 
nore than the usual amount of gossip, 
was the recent transfer of the Aetna’s 
local representation for the Egbert F. 
Ashley Company to the office of Webb, 
Kendall, Johnson Company. 

The Ashley agency, of which W. O. 
Ashley is president and Charles T. Rau 
is secretary, is the largest of its kind 
in Rochester, and has represented the 
Aetna locally for over ten years, giving 
it an annual income in that period of 
from $25,000 to $30,000, the bulk of it 
on preferred business. Many theories 
are advanced for the change, which the 
Company’s special agent is credited 
with having determined upon some 
months ago. 


one, 


iall 
cClaily 





excited 





COMPANY’S FUNDS. 





Must Not Be Used in Speculative 
Ventures, Says New York’s 
Attorney-General. 





Superintendent of Insurance Hotch- 
kiss, of New York, is circulating an 
opinion newly had from Attorney-Gen- 
eral Carmody, of New York, regard- 
ing the placing of money in banks by 
fire insurance companies for the pur- 
pose of making call loans. The attorney- 
reneral’s opinion follows: 

“A fire insurance company has no 
right under the law to place its funds 
in the hands of an agent for the purpose 
of loaning the same upon call in con- 
junction with the funds of other parties. 

Facts. 

‘The Fidelity-Phenix Fire Insurance 
Company, in March, 1910, entered into 
an agreement with the Chase National 
Bank in the city of New York, pursuant 
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to which it deposited with said Chase 
National Bank certain sums of money 
which were to be loaned on call in con- 
junction with funds of other parties to 
various borrowers and the profits of the 
transaction, if any, after deducting the 
commission to be paid to the bank, were 
to be divided between the insurance 
company and other parties making sim- 
ilar contracts in proportion to the 
amount invested, and losses were to be 
borne in like manner. There is no lia- 
bility on the part of the bank to the 
insurance company. 
Opinion. 

“Section 16 of the Insurance Law at- 
tempts to safeguard the funds of insur- 
ance companies by timiting their invest- 
ments to certain classes of securities 
specified in detail. The transaction de- 
scribed in the above statement of facts 
is clearly foreign to any authorized in- 
vestment and is in violation of the pro- 
visions of Section 16. 

“There seems to be no liability for 
the fund on the part of the bank. It 
merely acts as an agent for the insur- 
ance company and the others who con- 
iribute to the pool. The borrowers are 
unknown to the company and its par- 
ticular funds are not loaned to any par- 
ticular borrower. It is apparently a 
joint loaning of money at call, the 
profits or losses of the enterprise to be 
borne pro rata by the different contri- 
butors to the fund. It is a transaction 
which most clearly violates both the 
letter and the spirit of the law.” 


TO REPRESENT REINSURING CO’S. 








Special and Local Agency Appoint- 
ments of Commonwealth and North 
British & Mercantile. 





Having, as noted in The Eastern Un- 
derwriter of last week, taken over the 
business of the Insurance Company of 
the State of Pennsylvania and the 
Union of Philadelphia, the North Bri- 
tish and Mercantile and the Common 
wealth of New York, the reinsuring 
companies respectively, have now ap 
pointed as their field representatives, 
a number of men formerly 


with the Quaker City companies. Thus 


identified | 


Neven N. Huested will travel Western | 


Pennsylvania, West Virginia and Mary- 
land, for the Commonwealth, while C. 


W. Orr will cover Eastern Pennsylva- | 


nia, New 
same company. 


Jersey and Delaware for the | 


Frank A. Evans will serve as Phila- | 
delphia special for both the North Bri- | 


tish and the Commonwealth. 

A temporary arrangement has been 
effected whereby A. W. Sewall, of Bos 
ton, recently New England general 
agent for the Union and the State, will 


serve as special in the territory for the | 


Commonwealth. 

The Chicago local agency of the 
Commonwealth has been placed with 
the progressive firm of Corlis and Com 
pany. 


Opens Southwestern Farm Dep't. 





Well satisfied with the results had | 
from its Northwestern farm depart- 
ment, which for the past five years has 
been under the efficient management | 
of F. E. Church of Minneapolis, the 
National Union Fire of Pittsburgh, has 
opened a Southwestern farm depart- 
ment to handle the same class of busi- 
ness. 
the States of Missouri, 
kansas and Texas, and will be man- 
aged by Charles F. Renner, of Spring- 
dale, Ark. 

The Southwest territory is growing 
fast and along proper lines, and the 
farmers are highly successful. The field 
is an attractive one for an enterprising 
insurance company. All details in con 
nection with launching the Southwest 
ern branch were effected on behalf of 
the National Union by Executive Spe- 
cial Agent Fred Ackerman. 





An extendel review of the action of 
the New York Pond of the Blue Goose 
in withdrawing from the parent organ- 
ization, and surrendering its charter, 


has been issued by the parent body. 


The latest departure embraces | 
Oklahoma, Ar- | 


100 WILLIAM STREET - « - - 





PROFIT BY PENSION LAW. 





Amounts South Carolina Towns Will 
Receive From Fire Insurance 
Tax. 


Cities and towns in South 
having organized fire departments, 
profit by virtue of the special one 
cent. premium 
insurance companies as follows: 

Aiken, 235.96; Anderson, $480.35; 
Belton, $50.44; Bamberg, $121.42; Beau- 
fort, $52.09; Bishopville, $123.91; Cam- 
den, $245.80; Charleston, $2,304.49; 
Chester, $290.46; Clinton, $95.05; Co- 
lumbia, $1,771.22; Darlington, $240.02; 
Florence, $334.01; Gaffney, $156.48; 
Georgetown, $437.87; 
34: Greenwood, $245.11: 
$96.73; Kingstree, $67.49; 
$211.65; Manning, $168.10: 
$258.93; Orangeburg, $246.36; 


will 
per 
tax fire 


imposed upon 


Hartsville, 





. } 
Carolina, 


Greenville, $626.- 


Laurens, 
Newberry, 
Rock Hill, 


$337.98; Spartanburg, oy 2.30; Sumter, 
$577.44; Union, $185.3 Walterboro, 
$52.38—total, $10,768.69. 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 





UNITED STATES BRANCH 
January 1, 1911 


.. $2,361,430.82 
965,981.82 


Assets 
Surplus in U. 
HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager 








Calumet Insurance Company 
CHICAGO 








WHILDEN & HANCOCK 


105 WILLIAM M STREET, 
Managers Accident and Health Department 


NEW YORK 





for New Jersey 
Assets over $138,000,0.0 
Board of any public conveyance. 


SEE OUR NEW SAMPLE POLICY. 


Company. 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 


Third oldest American Company writing Acciden 
Stockholders’ 
Indemnity Clause includes while on the Platform, Steps and Running- 


and Dentists receive all benefits of preferred risk without extia charge. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Territory covered—Southern New York, including New York C ity. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 


Assets Over $18,000,000 


and Health Insurance. 
Liability unlimited. Double 
Physicians, Surgeons, Undertakers 


NONE BETTER. 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. S. Manager 








84 WILLIAM STREET 





T. A. DUFFEY 
INSURANCE 


Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 


NEW YORK 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivanie. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivenia. 
WESTERN RESERVE iNSURANCE GO., of Ohle 





New York 











| 
| : 


| 
| 
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INSTITUTE CONFERENGE 


PROGRAM FOR CHICAGO MEETING. 








Delegates Will Be Entertained by Fire 
Insurance Club of Western 
Metropolis. 





The third conference of the Insurance 
Institute of America, formerly the As- 
cociation of Insurance Societies and In- 
stitutes of America, will be held in the 
Assembly Room of the Chicago Board 
>f Underwriters, the 12th floor of the 
National Life building, May 9. 

It is expected that delegates will be 
»yresent from Philadelphia, Pacific Coast, 
New York, Hartford, Boston and, of 
course, Chicago. A special request has 
been made that the reports of dele- 
eates be “formal and show as exactly 
as possible what has been done during 
the year, cevering (1) Membership and 
any plans tried or projected for its in- 
crease; (2) Educational activities in 
detail, including (a) Any steps taken 
io prepare for Insurance Institute Ex- 
aminations, (b) General lectures, (c) 
Publications; (3) Social activities; (4) 
Miscellaneous activities. 

Program. 

The program outlined is as follows: 
TUBSDAY, MAY 9, 1911. 
Forenoon Session—10.30 A. M, to 1 P. M. 

Presentation of credentials. 

Roll call. 

Address of Welcome—The Fire Insur- 
ance Club of Chicago. 

Response—President of the Insurance 
Institute of America. 

Reading of minutes of previous meet- 
ing; report of secretary-treasurer. 

Reading of correspondence. 

Applications and elections to mem- 
ership. 

Reports of delegates, in the following 
order: Philadelphia, Pacific, New York, 
Hartford, Chicago, Boston. 

Discussion. 

Unfinished business. 

Report of Committee on Insurance 
Hxaminations—Messrs. Hardy, chair- 
man, Denniston and Tanner. 

Discussion, 

J ourn for lunch 1 P. M. 

Delegates the guests of the Fire In- 
uranece Club of Chicago. 





Afternoon Session—2.30 P. M. 
Report of Committee of Publication 
of, Index of Current Insurance Litera- 
ure—Messrs. Hosford, chairman, Den- 
niston and Hardy, D. N. Handy, secre- 


tary. 

Discussion. 

Report of Herbert Folger, Esq., Fire 
Underwriters Association of the Pacific, 
on “Practical Plan for the Publication 
of an Annual Volume of Fire Insurance 
Literature.” ‘ 

Election of officers for the ensuing 
year. 

New Business 

Adjournment. 

Dinner 6 o’clock—-Delegates the guests 


f the Fire Insurance Club of Chicago. 


Evening 8 o'clock. 
tecular meeting of the Fire Insur- 
nee Club of Chicago in Assembly Room 
of Chicago Board of Underwriters. W. 
ti. Merrill, manager of Underwriters’ 


Laboratories, will deliver an address on 

“The History, Scope and Aims of the 

Laboratories.” : 
WEDNESDAY, MAY 10, 1911. 

the guests of the Fire In- 

of Chicago. 


Delegates 
urance Club 
J. LEHRENKRAUSS’ SONS. 
Appointed Brooklyn Representatives of 
the Pittsburgh Fire, of 





Penna. 

In the selection of representative 
office in which to place the agency of 
The Pittsburgh Fire Insurance Co. in 
Brooklyn, Special Agent Kase, of the 
Frank C. Sturtevant office, which is 
manager for the company in_ the 
States of New York, New Jersey and 


Massachusetis, certainly displayed good 
judgment. The Lehrenkrauss office is 


well and favorably known among insur- 
ance interests over the bridge, having 
been established in 1878 by J. Lehren- 





krauss, Sr., catering especially to 
Germans. So rapidly has the busi- 
ness of the office grown, and so exten- 
sive has it become that they found it 
necessary to erect a building suitable 
to their needs, same was completed last 
year, situated at 359 Fulton street, and 
is now occupied by them. Aside from 
the Pittsburgh Fire the following com- 
pany’s are located in the office: Frank- 
lin Fire Ins. Co. of Philadelphia, Amer- 
ican Central Ins. Co. of St. Louis, 
American Fire, of Newark, Hanover 
Fire Ins. Co. of New York, Aachen & 
Munich and Hamburg Bremen of Ger- 
many, Spring Garden Ins. Co. of Phila- 
delphia, Fidelity & Deposit Co. of Mary- 
land, and the Casualty Co. of America, 
of New York. 





ILLEGAL IN NORTH CAROLINA. 





Attorney General Rules Against Graded 
Commission Plan for Tar Heel 
State. 





According to a ruling of the Attorney 
General of North Carolina, the graded 
commission plan of the Eastern Union, 
is in violation of the laws of that State, 
and it will be withdrawn in so far as 
that territory is concerned. 





Non-Board 
ments, 


Committee on Appoint- 





In accordance with the vote of the 
Mid-year Conference, President Neale 
of the National Association of Local 
Fire Insurance Agents has appointed 
the following committee on non-board 
companies: A. H. Robinson of Louis- 
ville, chairman; Louis L. Rauh of Cin- 
cinnati, Fred Guenther of Detroit, H. 
F, Arnold of Galesburg, Ill., Samuel D. 
Capen of St. Louis. The committee will 
investigate conditions and report re- 
commendations at the Buffalo conven- 
tion. 





Sole Treaty Company. 





For the purpose of carrying a treaty 
contract with the Phoenix Fire of Hart- 
ford (which is the only agreement it 
will make in this country), the South 
German Reinsurance Company has en- 
tered the United States. Edward V. 
Chaplin, an auditor of the Phoenix, has 
been appointed manager and a deposit 
of $200,000 made with the Hartford 
Trust Company, which will act as the 
Company’s United States trustee. 


President Neale Visits Pacific Coast. 





President A. W. Neale of the Nation- 
al Association left on April 20 for a 
trip to the Pacific Coast to be absent 
about six weeks. This is mainly for 
the purpose of recuperation. Presi- 
dent Neale has worked hard in the in- 
terests of the Association during the 
past year, in addition to taking care of 
the large and growing business of his 
fire and casualty agency. 





E. E. Cole President. 





At the annual meeting of the West- 
ern Sprinklered Risk Association, held 
at Chicago on Thursday last, E. E. 
Cole, president of the National Union 
Fire, was elected president; W. D. Wil- 
liams of the Security of Connecticut, 
vice-president; O. C. Kempt, of Kempt 
and Batchelder, secretary, and E. L. 
Hall of the Germania, treasurer. 





for Admission to the Co- 


Applies 
Operating List. 





The American Union Fire Insurance 
Co. of Philadelphia, which has begun 
husiness and is now planting agencies, 
has applied for admission to the Co- 
operating List of the National Associa- 
tion and the matter is now under con- 
sideration by the Executive Committee. 





Terminates New York General Agency. 





On and after May 1 all agents of the 
Capital Fire in the Empire State will 
report to Concord, N. H., the general 
agency contract hitherto had by Robert 
R. Tuttle, of Syracuse, having been 
terminated. 


NO TROUBLE OVER EXPIRATIONS. 





Fireman’s Fund Respects Rights of For- 
mer Agents of the Washington 
Fire. 





Following the reinsurance of the 
Washington Fire Insurance Company of 
Seattle in the Fireman’s Fund, a ques- 
tion has arisen as to the expirations, 
the Fireman’s Fund being on the co- 
operating list of the National Associa- 
tion of Local Fire Insurance Agents as 
well as was the Washington Fire before 
its reinsurance. The National Associa- 
tion rules govern the matter, but the 
Washington State Association of Local 
Fire Insurance Agents does not support 
the National Association, and therefore 
no complaint is expected to be filed 
with the National Association against 
the Fireman’s Fund for any action it 
yay take in connection with the expira- 
tions in Washington. 

In this connection it is known that 
the Fireman’s Fund has religiously 
respected the rights of the former 
Washington Fire agents. Wherever it 
was possible to do so the Fireman’s 
Fund has taken over the Washington 
Fire agencies along with the business. 
Where this has not been possible the 
Fireman’s Fund has respected the 
rights: of the Washington Fire agents 
to the expirations—“Underwriters Re- 
port.” 





Governing Sale of Fireworks. 





Regulations even more severe than 
those enforced last year, will govern 
the sale of fireworks at Newark, N. J., 
during the forthcoming Fourth of July 
season. No permit to sell fireworks will 
be issued unless the applicant agrees to 
conform to the following: 

“The following articles are prohibited 
and must not be sold, kept in stock or 
given away: Gunpowder, blank and 
bullet cartridges, paper balloons, fire- 
crackers larger than six inches in length 
and. seven-eighths of an inch in di- 
ameter, fireworks containing picric acid 
or dynamite, marbles covered with an 
explosive composition, torpedoes larger 
than size No. 2, cartridge pistols, can- 
non and firearms of every description. 

“No fireworks shall be displayed or 
sold from any stand outside the walls 
of the building for which permit is 
granted. 

“Smoking shall not be permitted in 
any place where fireworks are sold or 
kept in stock and signs to this effect 
must be displayed in one or more prom- 
inent places. 

“No matches other than _§ safety 
matches shall be kept in stock, sold or 
given away in any place where fire- 
works are sold or stored. 

“Three pails of water shall be kept 
convenient for quick use in case of fire 
in every place where fireworks are kept 
or sold. 

“Fireworks in wholesale lots shall 
not be stored in any frame building or 
in any building used either wholly or in 
part as a dwelling. 

“Fireworks in retail lots must not be 
taken in stock before June 22 nor kept 
after July 10. 

“Violations of any of these conditions 
will result in the immediate cancelation 
of permits and steps will be taken to 
punish offenders. The penalty is $25 
a day.” 





George B. Kempster succeeds A. A. 
Crandall, resigned as manager for 
the Western Adjustment Bureau at St. 
Louis. 





LIFE INSURANCE NOMENCLATURE. 





(Continued from page 6.) 
value shall be the full reserve, the com- 
pany expects to pay, and is bound to 
pay, a cash value of $255.78 instead of 
$255. Through failure to read the non- 
forfeiture clause, agents of competing 
companies unintentionally, though care- 
lessly, often misrepresent such a policy. 
In the case of a $10,000 policy, for ex- 
ample, they will give the cash value as 
$2,550, while by the terms of the con- 
tract the company binds itself to pay 


the full reserve of $2,557.80. As a num- 
ber of companies in their tables omit 
the cents in this manner, such misrep- 
resentations are of frequent occurrence. 
The obvious remedy is for the com- 
panies to include the cents in any 
statement of values. : 


Level Net Premium, 


Every one understands the meaning 
of the term, “level premium,” a prem- 
ium which remains of the same amount 
through the whole period of payment. 
Opposed to this we have the yearly 
term premium which increases annually 
with the increasing age of the insured. 
In both cases we refer to the “gross 
premium.” The reader understand 
that the “net premium” is the grose 
premium less the loading. In the cas; 
of those companies whose policies pro- 
vide for term insurance during the first 
year (known as preliminary term insur- 
ance), the gross premium may be level, 
but the net premium is not. The lat- 
ter, for example, in the case of an ordi- 
nary life at age 35 (American Experi- 
ence Table and 3 per cent.) would be 
$8.69 in the first year and $21.74 in each 
subsequent year. In the case of com- 
panies not operating on the preliminary 
term plan, the net premium would be 
$21.08 in the first and in each subse- 
quent year; that is, the net premium 
would be level throughout the term of 
the policy. This would be known as 
the level net premium. 


The Loading. 


Many life insurance agents do not 
fully comprehend the use of the load- 
ing. Commonly it is said to be a pro- 
vision for expenses, or the expense ele- 
ment, and many persons, especially th¢ 
adherents of the assessment system, be- 
lieve that it is applied to that use ex- 
clusively and wholly. This is far from 
being the full significance of the term. 
It is true that the chief purpose of the 
loading is to provide a fund for ex- 
penses, but it has another and very im- 
portant office as a measure of safety—to 
meet extraordinary contingencies that 
may arise, such as a fall of interest 
rates below the rate assumed, an in- 
crease in mortality beyond the table, a 
loss of invested funds, etc. In such an 
emergency the jloadings may be drawn 
upon to meet the deficit. If, at the end 
of the year, it is found that only a por- 
tion of the loadings received has been 
required for any purpose, the balance 
goes into surplus and is available for 
dividends. In the case of non-partici- 
pating insurance the iower premium 
rate is due generally to a reduction in 
the amount of the loading, the latter 
frequently being much less than suffi- 
cient to provide for the expense of man- 
agement. As there are no dividends to 
be paid in non-participating insurance, 
the company relies upon the gain from 
interest, saving in mortality, etc., to 
help out with the expense fund. While 
in most well-managed companies there 
is a considerable saving in loading in 
each year, which goes to increase divi- 
dends, this result is purely incidental; 
while it is a common practice abroad to 
increase the loading of the premium for 
the specific purpose of providing divi- 
dends. 

“Death Loss.” 


As commonly used this term is syn- 
onymous with death claims, but in legal 
reserve life insurance that is scarcely 
its proper use. It is the business of a 
life insurance company to pay death 
claims, and so long as such claims are 
not in excess of the amount anticipated 
by the mortality table and provided for 
in the premium rates, they do not con- 
stitute a loss. If the mortality of the 
company is in excess »f the table, such 
excess mortality may very properly be 
considered a loss. But when a company 
is merely called upon to meet mortality 
claims to the amount anticipated from 
the table and provided for in the prem- 
iums collected, there is strictly no loss. 
No one would consider a maturing en- 
dowment a loss, and there is no more 
reason for considering a death claim a 
loss so long as such claims do not ex- 
ceed the amount originally counted 
upon and provided for. ~ 
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CHANGE OF BENEFICIARY 


DEEMED 


CLAUSE AMBIGUOUS. 
Phoenix Mutual Addresses Special Let- 
ter to Field Men on Important 
Subject. 


With a desire to fully acquaint its 
field force with the status of a policy 
which contains a clause giving the in- 
sured the right to change beneficiaries, 
the Phoenix Mutual Life has addressed 
a communication to its agency force 
dealing with the question at some 
length, which through the courtesy of 
the Company we give herewith: 

“As you know, the law in most States 
throws special protection around life 
insurance policies made payable to the 
wife as the beneficiary, holding them— 
within certain limits—exempt from 
claims of creditors. On this account 
the public at large has come to feel that 
the naming of the wife in an insurance 
policy gives special sacredness to the 
contract. 

Right of Revocation Clause. 

“Then came the practice of incorpor- 
ating in the insurance policy the 
‘Change of Beneficiary’ or ‘Right of 
Revocation’ agreement, which gave to 
the insured the right to change the 
beneficiary named in his contract. One 
might naturally think that a policy 
with this provision would secure the 
same rights of protection for the wife, 
and yet leave the insured free to secure 
a cash or loan value or to change the 
beneficiary on his own individual sig- 
nature. But such has not been the case, 
for in so far as the courts have had 
opportunities of passing upon this pro- 
vision they have indicated that policies 
containing this ‘Change of Beneficiary’ 
agreement are practically policies under 
the sole control of the insured and are, 
in so far as claims against him are 
concerned, the same as though they 
made payable to his executors, 
\inistrators or assigns. In other 

s, the special protection thrown 
around the policy made payble to a wife 
is entirely absent if the contract con- 
tains this ‘Change of Beneficiary’ agree- 
ment. 

“Because, then, of this probable weak- 
ening of the wife’s interest in her 
husband's life insurance by the inser- 
tion of this agreement, and because of 
the belief that the insuring public are 
utterly umaware of the effect of this 
provision in their policies, this Com- 
pany has always discouraged its inser- 
tion in our policies, especially where 
they are made payable to wife or 
children. We have not even made 
reference to it in our application for 
fear that the applicant might believe 
that he was purchasing as much se- 
curity under the one contract as under 
the other. 

At the same time there are cases, 
and many of them, where this ‘Right 
of Revocation’ agreement is valuable 
and gives to the insured the very pro- 
tection he wants. But we believe that 
the whole matter should be explained 
to the applicant before he accepts a 
policy made payable with this agree- 
ment. 

The Solicitor Must Act as Adviser. 

“The life insurance solicitor to-day 
has more responsibility laid upon him 
now than he had in the past; he must 
be an adviser, and as an adviser should 
know the conditions surrounding the 
applicant as well as the technical and 
legal points of the contract he is trying 
to sell. To you, then, is given to advise 
in the matter of the use of this agree- 
ment. In order to more fully bring to 
the attention of the insured the points 
already explained in this circular the 
Company has given up the practice of 
using its regular form of contract when 
a change of ‘beneficiary policy is wanted 
and attaching to it the ‘Change of 
Beneficiary’ agreement. A separate 
contract has been printed, similar of 









course in all its conditions and agree- 
ments to the regular contract, but 
designating the one who is to receive 
the insurance as the ‘Payee’ rather than 
the ‘Beneficiary,’ and stating on the 
face of the contract that the insured 
has the ‘Right of Revocation,’ as ex- 
plained on the third page. On the third 
page will be found the following ‘Right 
of Revocation’ clause: 

It is understood and agreed by 
all parties that may be interested 
herein: That the Insured, if there 
is no outstanding assignment of 
this policy made as herein provided, 
in which the Insured has joined, 
may, whenever and as often as he 
desires, change any Payee then last 
named under this policy and desig- 
nate a new Payee, with right of 
revocation, by an endorsement of 
such change on or by a writing to 
‘be attached to this policy, substan- 
tially in the form indorsed hereon, 
provided, however, that any such 
desired change shall not take effect 
unless nor until said endorsement 
or ‘writing’ duly executed by the 
Ifisured, together with this policy 
shall be received at the Home 
Office of the Company for record 
while this policy, or any extended 
term insurance guaranteed hereun- 
der, is in force according to the 
Company’s records. 

An assignment of this policy by 
the Insured in accordance with its 
provisions shal] work a revocation 
of the pro tanto interest of all 
prior Payees herein designated and 
shall constitute the assignee a 
beneficiary to the extent of the in- 
terest assigned, and equity over 
said assignment shall remain in the 
last designated Payee until changed 
as herein provided. No assignment, 
pledge or conveyance of any inter- 
est of any Payee nominated in this 
policy shall be of any effect what- 
soever unless the Insured makes 
and executes the same or joins 
therein. 

That if there is no assignment 
executed by the Insured standing 
against this policy (except to this 
Company for a loan) the Insured 
may alone release or assign it 
to this Company for any cash, 
loan, paid-up or other value that 
said Insured may receive in con- 
sideration therefor, and all interest 
of any Payee hereunder shall be 
bound thereby. 


Insured Owns His Policy. 


“It will be seen from this that under 
one of our new policies the insured 
has just as much control over the con- 
tract as though it were made payable 
to his executors, administrators or as- 
signs, and that his wife has as little 
control over it as though it were made 
payable in such way. Should, how- 
ever, the insured die without being 
financially involved, or without having 
assigned the policy, the insurance would 
be paid directly to the wife and would 
not have to go through the hands of 
an executor or administrator on the 
estate of the insured. 

“The new form of contract gives the 
most complete control to the insured 
and ‘is of great value in certain cases 
and under certain conditions. But for 
the average applicant, who desires the 
greatest protection for his wife and 
family, we believe the policy which does 
not contain this provision is the best 
contract. 

“No policy on the life of a minor will 
be written with the ‘Right of Revoca- 
tion.’ If a minor desires this right, 
we advise writing the policy to his 
estate and then when he attains his 
majority on satisfactory release of the 
old policy a new contract containing the 
‘Right of Revocation’ provision will be 
issued. If a minor desires a beneficiary 
to be nominated in his policy, the 
regular form of contract will be used 
and when the insured attains his ma- 
jority the beneficiary must join with 
him in requesting the insertion of the 
‘Right of Revocation’ provision. 
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SURETY HAPPENINGS 





INSURING BANK DEPOSITS. 
Scheme of Wisconsin Legislatures for 
Protecting Individual Savings 
Accounts. 


The long expected substitute for 
Senator Owen’s bill for insurance of 
deposits in banks was reported to the 
Wisconsin Senate last Thursday by the 
committee on corporations, of which 
Senator Owen is chairman. The sub- 
stitute measure is somewhat unique, in 
that it follows no law heretofore passed 
by this legislature, it will not become 
effective until Jan. 1, 1913, inasmuch 
as a referendum clause has been at- 
tached and it will be submitted to a 
vote of the people for their acceptance 
or rejection at the general election in 
November, 1911. 


Depositors’ Insurance Fund. 

The bill in brief provides for the 
creation of a ‘“depositors’ insurance 
fund,” to be set aside by all the State 
banks at the rate of one-half of 1 per 
cent. per year, upon the total deposits 
of such banks, until an aggregate of 
2 per cent. of the total of all banks in 
the States has been reached, at whicn 
time the contribution to this fund auto- 
matically stop. If this bill is passed 
by the legislature and approved by the 
people, it will provide a fund the first 
year of approximately $759,000; the 
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Richard D. Bokum. 





A prominent and dearly beloved life 
insurance man passed into the life be- 
yond when the spark of life left the 
body of Richard D. Bokum. During his 
long illness, all who knew him looked 
anxiously for the latest news of his 
condition, earnestly hoping for his 
complete recovery, for to know “Dick” 
Bokum was to love him. He was al 
ways genial, kindly, just and true, and 
was held in affectionate regard and 
high esteem by Home Office officials, 
by the life insurance fraternity gener- 
ally, and by many outside of the pro 
fession. . 

Mr. Bokum was born in 1854 in Cin 
cinnati. For twelve years after being 
graduated from school, he was in the 
employ of the New York Life in Ohio 
In 1897, he began work for the Mutual 
Benefit. As general agent for Illinois, 
he was associated with W. T. Van Ars 
dale for many years. Later, he was 
manager for the Metropolitan District 
of Chicago. 

As a life insurance man, Mr. Bokum 
was very successful, and his business 
always of the highest quality. He was 
at one time president of the Chicago 
Life Underwriters’ Association, and al- 
ways active in association work. Last 
month, at the regular meeting of the 
association, the prayers of the mem- 
bers for his recovery were asked by 
President Girardin—something which, 
we believe, was never before done in 
the history of the association. Mr. 
Bokum’s life was an inspiration to 
hundreds of life underwriters who have 
mingled with him in association affairs 
for many years. 

In the passing of Mr. Bokum, many 
will feel that they have lost a very 
dear friend. He was that. The Mutual 
Benefit has lest a loyal and effective 
worker, and what is true of the Mutual 
Benefit is almost as true of the life in- 
surance business as a_ whole. The 
world has lost a four-square man. The 
memory of his life, however, will be an 
inspiration to all who knew him. The 
great soul does not die. 





The new business of the Great South- 
ern Life of Houston, for the first three 
months of 1911 was $1,883,385. Its 
assets on April 1 aggregated $1,031,455 
and its surplus to policyholders (on ad- 
mitted asset basis) was $935,583. 
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second year this sum will be doubled, 
and at the expiration of the fourth year, 
the funds in the hands of the banks, 
set aside and becoming in fact a “de- 
positors’ insurance fund,” will aggregate 
$3,000,000. 

A Strong Feature. 

One of the strong features of this bill 
is the fact that the banks do not take 
the money out of their institutions 
prior to the time they are called upon 
to contribute for a loss entailed by a 
bank failure, and such sums of money 
as are set aside by the banks to the 
credit of the insurance fund are in the 
nature of deposits, subject to the con- 
trol of the bank, and upon which the 
banks can make earnings. 

The process of liquidating a defunct 
bank is quite simple. Upon taking 
charge of such an institution, the com- 
missioner of banking proceeds to wind 
up the affairs of the bank in the usual 
way, converting into cash the liquid 
assets as fast as possible, and on or 
before the expiration of three months 
from the time he takes charge, proceeds 
to pay a dividend to all depositors out 
of the funds of the bank which are then 
available. 

Draws on All Banks. 

After such a dividend has been paid, 
the commissioner draws on all the 
banks of the State for such a sum as 
will be sufficient to completely pay 
the deposits of all depositors who are 
not receiving in excess of 3 per cent. 
interest on such deposits. This draft 
upon the banks is made in proportion 
which their sequestered insurance fund 
bears to the whole sum needed. In the 
course of future liquidation and the 
declaring of further dividends, the de- 
posits which draw more than 3 per cent. 
interest receive their proportionate 
share of such additional dividend, and 
the balance is turned into the deposit- 
ors’ insurance fund for distribution to 
the banks in the same proportion in 
which it is withdrawn. 

Issues Assignable Certificate. 

The commissioner of banking, in his 
discretion, upon the proving of any 
claim presented against the defunct 
bank, may issue a certificate stating 
that such person has a claim of an 
amount certain, gainst such defunct 
bank, which will be paid out of the 
assets of such defunct bank, and the 
depositors’ insurance fund. This cer- 
tificate is assignable and bears 5 per 
cent interest from the time the com- 
missioner took charge of the defunct 
bank, until the amount is paid. 

When the depositors’ insurance fund 
is drawn upon by the commissioner of 
banking, the draft is countersigned by 
the State treasurer and made payable 
to the State treasurer. At the time the 
payment is made to the depositor out 
of the insurance fund, such depositor 
assigns to the State treasurer his claim 
against the defunct bank, and receives 
therefor a draft in full payment from 
the State treasurer. 

Automatic Assessment Plan. 

The bill provides that when the de- 
positors’ insurance fund equals 2 per 
cent. of the deposits in any bank, the 
assessment automatically stops, and it 
also provides that when the fund does 
not equal the required 2 per cent., either 
from the increase of deposits in such 
bank, or the depletion of the fund from 
drafts made, the assessment will auto- 
matically revive at the rate of one-half 
of 1 per cent. a year, or so much as 
may be necessary to raise the fund to 
the required 2 per cent. In case a bank 
goes out of business, voluntarily, the 
insurance fund in its possession reverts 
to the bank. 

Another bill will be introduced at this 
session granting to the commissioner of 
banking additional powers and discre- 
tion in relation to the organization of 
new ‘banks 
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GERALD E. HART. 





Appointed “Underwriter” for Common- 
wealth Bonding & Casualty Com- 
pany of Texas. 





‘Gerald E. Hart, widely known in gen- 
eral casualty insurance circles, after an 
absence therefrom of several years, has 
re-entered the arena as “underwriter” 
for the newly launched Commonwealth 
Ronding and Casualty Company, of Fort 
Worth, Texas. 

The corporation plans to start busi- 
ness on May 1, with a capital of $200,- 
(00 and an equal amount of surplus. 
Both items will later be increased to an 
aggregate of $1,000,000. At the start 
the Commonwealth will write fidelity 
bonds, personal accident and burglary 
insurance, taking up such other lines 
later as experience may suggest. 

The Commonwealth, which numbers a 
great many bankers throughout the 
Lone Star State among its shareholders, 
was promoted by Coke W. Harkrider, 
its vice-president and manager of agen- 
cy forces. Prior to taking up organiza- 
tion work, Mr. Harkrider represented 
the New York Life in Texas, and the 
acquaintance and influence gained in 
that connection aided greatly in the 
launching of the Commonwealth. 

John Scharbauer, a prominent cattle 
rancher and man of affairs, is president 
of the corporation; W.*H. Mills, recent- 
ly prominently identified with the South- 
ern Pacific Railway, is its secretary and 
H, P. Branham, treasurer. 

Familiar with all branches of under- 
writing, Mr. Hart is best known in con- 
nection with burglary insurance, being 
one of the pioneers in that line in this 
country. He originated and placed upon 
the market many of the policy forms 
now in use, and has a remarkable knowl- 
edge of the business. 

Since 1909 Mr. Hart has devoted his 
time almost wholly to preparing a com- 
prehensive work on insurance history, 
and when it is published the fraternity’s 
present store of underwriting knowledge 
will be greatly augmented. 





RECEIVER GETS COMPANY. 





Final End of Ambitious Attempt to 
Launch Enterprise Casualty of 
Philadelphia. 





To insure equality of treatment to all 
creditors of the Enterprise Casualty 
Company, of Philadelphia, the court on 
Thursday decided to place the concern 
in the hands of a receiver, naming as 
such officer Henry M. Tracey. 

The Enterprise was enthusiastically 
promoted and a number of prominent 
men induced to join the venture. Later 
the shareholders declared that condi- 
tions had been woefully misrepresented 
to them and they instituted suit to se- 
cure dissolution, petitioning that the 
shareholders be held preferred creditors. 
This view was not favored by the court, 
which held as above. 





Concerning the Fidelity & Deposit Co. 





In the changes occurring recently by 
reason of the resignation of Alexander 
Murdock as superintendent of the con- 
tract department of the Fidelity & De- 
posit Co. of Maryland, emphasis is 
given to the policy of that Company in 
advancing its young and responsible 
officials. 

Frank A. Bach, formerly superintend- 
ent of the public official department, 
has been elected to succeed to the su- 
perintendency of the contract depart- 
ment and J. Daugherty Mahon has 
been promoted to the position formerly 
held by Mr. Bach. 

Both Mr. Bach and Mr. Mahon have 
had an extensive field experience with 
the Fidelity & Deposit, and are known 





WANTED. 

A number cf high class travelling 
representatives for soliciting on salary. 
Some knowledge of Employers’ Liabil- 
ity and Workmen’s Collective insur- 
ance necessary. Address C. H. Boyer, 
General Accident Building, Philadel- 
phia, Pa. 


throughout its agencies generally as 
careful and successful underwriters. 

President Warfield’s policy of giving 
his young men their opportunity to 
make good is commendable. 

I. K. Cruett, assistant superintendent 
of the liability department, has return- 
ed to the home office after a three 
weeks’ trip through the Middle West. 
The object of Mr. Cruett’s trip was to 
educate the Fidelity & Deposit’s new 
connections in the casualty department 
as to rates and underwriting. Mr. 
Cruett was formerly with the Fidelity 
& Casualty Company, and is a valuable 
and capable man. 





PASSAGE NOW ASSURED. 





Wisconsin Compensation Bill Finds 
General Favor With Law 
Makers. 





The workmen’s compensation bill has 
now practically passed the Wisconsin 
legislature, and an enactment upon this 
subject is assured. 

The ‘bill, in practically the form it 
was finally modeled by the joint com- 
mittee on industrial insurance, was 
ordered to engrossment in the assembly 
without a dissenting vote. There was 
an ineffectual attempt by the Democrats 
to have accepted their salary amend- 
ment, which was presented to the com- 
mittee. This reduced the salary of the 
commissioners who are to have the ad- 
ministration of the workmen’s compen- 
sation act, from $5,000 to $2,500 a year. 
This amendment was, however, rejected 
on a roll call by a vote of 57 to 32. 

As the bill stands it is the original 
workmen’s compensation act offered to 
the legislature, with the exception of 
two important amendments. One of 
these exempts employers of less than 
four from the loss of the two defenses 
of negligence of a fellow servant and 
assumption of risk, and the second re- 
stores to manufacturers not under the 
bill, because of the refusal of their em- 
ployes to accept the terms of the 
measure, all the defenses in negligence 
actions which now exist. <A _ saving 
clause has also been placed in the bill 
which provides that in case the clause 
exempting employers of less than four 
should be declared unconstitutional, 
that only that clause shall be invali- 
dated by the decision and that the re- 
mainder of the bill shall stand. 





Empire State Surety Co. 





While the examination by the New 
York Insurance Department into the 
affairs of the Empire State Surety 
Company of this city, has not yet been 
completed, it is practically through 
with, and W. M. Tomlins, Jr., president 
of the corporation, is well satisfied with 
the findings. The examination is as of 
December 31, 19109, and was undertaken 
to verify the Company’s figures of that 
date. ‘ 

Each department of the Empire’s 
business is working to the satisfaction 
of the president, and Mr. Tomlins is 
exercising general supervision over all. 





A Leader Not a Follower. 
Under Monday’s date, John R. Bland, 
president of the United States Fidelity 
& Guaranty Company of Baltimore, ad- 
dressed The Fastern Underwriter thus: 
“T notice in your publication of April 
20, 1911, an article entitled ‘Business 
Unprofitable—United States Fidelity 
and Guaranty Company Ceases Writing 


Forgery Policies, and the following 
excerpt appears therein: 
“‘This form of indemnity * * * 


originated with a local surety company 
in 1909, its lead being promptly follow- 
ed by the United States Fidelity and 
Guaranty.’ 

“I beg to call your attention to the 
fact that the writing of indemnity 
against forgery bonds did not originate 
with a ‘local company,’ but 
United States Fidelity and Guaranty 
Company, which course was subsequent- 
lv followed by the National Surety Com- 
pany, of New York,” 
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WANT NEW BONDS ISSUED. 





Federal Government’s Plan for Replac- 
ing Indemnity of Peoples 
Surety Co. 





Following the decision of the Peo- 
ple’s Surety Cémpany of New York to 
quit business, the Treasury Depart- 





ment of the Federal Government has 
issued a circular letter of which the | 
subjoined is a copy, to all bond approv- | 
ing officers: | 

“The People’s Surety Company of |; 
New York is in process of liquidation 
and arrangements have been made for} 
the reinsurance of certain of its out- | 
standing risks in other solvent compa- 
nies certified by the Secretary of the 
Treasury. In order that new bonds may | 
be obtained in lieu of the bonds now in | 
force which have been executed by the’ 
People’s Surety Company, you are 
hereby requested to prepare a list of 
said bonds under your jurisdiction and 
forward the same to this office at your 
earliest convenience. The list should 
show the name of principal, the_ date, 
the amount and character of the bond 
properly classified. Care should be 
taken to include in the list only such 
bonds as are now in force. Upon re- 
ceipt of complete information as to the 
outstanding obligations to the United 
States of the People’s Surety Company, 
the list will be forwarded to the rein- 
suring company for ratification after 
which it will be returned to the approv- 
ing officer in order that new bonds may 
be prepared and forwarded for execu- 
tion.” 





“Disapprove Nominal Damages.” 





Out of sympathy with court decision 
that $1 was the limit of damages that 
parents could recover for the killing of 
a baby by a trolley, the New Jersey 
Legislature has passed a bill amending 
the present law which gave rise to the 
decision. 

The new measure wipes out the stipu- 
lation that to recover damages in injury 
cases there must be pecuniary loss, and 
also provides that a husband may re- 
cover substantial damages for the death 
of his wife, a condition that did not 
obtain under the former statute. 





Title Guaranty & Surety Co. 





At the close of business on March 
51, the Title Guaranty and Surety 
Company of Scranton, Pa., reported 
assets of $1,789,826. At the same time 
its liabilities were, as here given: Re- 
serve for claims, $308,699; reserve for 
taxes, $8,151; capital, $1,000,000, and 
premium reserve, $353,266. Net sur- 
plus, $119,710. 





W. S. Beaudre is now treasurer of 
the Illinois Surety Company, of Chicago. 








WITH OCEAN ACCIDENT. 





J. A. Blainey of Atlanta Joins Cor- 
poration as Its Supervisor of 
Agencies. 

Within a short time J. A. Blainey will 
join the headquarter’s staff of the Ocean 
Accident & Guarantee Corporation at 
this city, as its supervisor of agencies, 
relieving A. Duncan Reid of much of 
the steadily growing field work of the 

progressive institution. 

Mr. Blainey, now of Atlanta, is one 
of the alert casualty men of that sec- 
tion, and is right at home in agency 
work. 





Charter Sought for American Surety of 
Texas. 





Application for a charter for the 
American Surety and Casualty Compa- 
ny of Houston, Texas, will shortly be 
made. Jonathan Lane will be president 
of the new institution, of which Bar- 
nett and Strauss are the promotors. 

The Title Guaranty and Surety Com- 
pany, of Scranton, Pa., has re-entered 
Oklahoma. 





Thomas A, Coerr, formerly with the 
Travelers Insurance Company, first as 
a pay roll auditor, later as a special 
agent in its liability department and 
more recently with the Ocean Accident 
in a similar capacity, has now joined 
the casualty department of the Fidel- 
ity & Deposit Company, at its New 
York city branch. 





John F. Kerr, comptroller of the 
American Surety Company of New York 
city, died at his home in Riverside, 
Conn., on Monday. 





Despite the effort of the local agents, 
the bill before the Tennessee Lezgisla- 
ture, prohibiting banks from represent- 
ing insurance companies, failed of en- 
actment. 











TIPS TO AGENTS AND BROKERS 





AUTOMOBILE 


HOME OFFICE: 
Baltimore 


Nearly a quarter of a century in successfully conducting the SURETY 
BUSINESS has made a LEADER of the 


Fidelity and Deposit Company 
of Maryland 


Place with us your ACCIDENT, HEALTH, PLATE GLASS, BURGLARY, 


and LIABILITY BUSINESS. 
We stand for efficiency and liberality. 


EDWIN WARFIELD 
President 

















AN AGENCY CONTRACT 


The Title Guaranty & Surety Co. 


SCRANTON, PENNA. 


is a valuable asset to any insurance office 
CAPITAL STOCK - ~ 


L. A. WATRES, 
AGENTS WANTED IN UNCOVERED TERRITORY 


—WITH— 


$1,000,000 


President JOS. A. SINN Vice-President 
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SPECIAL TALKS WITH LOCAL AGENTS 





Few personal accident 

Openings solicitors seem to realize 

For District the scarcity there is in 

Managers. the business of men qual- 

ified to assume the duties 
of district managers. These district 
managers are ihe back bone of the com- 
panies’ business; they are the imme- 
diate source of inspiration and energy 
that rolls up volume in a company’s 
writings. They are the principal point 
of contact between the home-office and 
the soliciting corps and are about the 
most important factor in moulding the 
company’s business. 

It i apparent then that these positions 
are very valuable to a man who is am- 
bitious to climb higher. It is the one 
place in the service that will give all 
around training, in the producing end, 
in organization and executive work as 
well. A man who is an unqualified suc- 
cess as a district manager, is always 
marked by his company as one on whom 


greater responsibility may be thrown if 
the occasion arises. He is then in line 
for advancement. 

Where most men seem to be lacking, 
is in their failure to grow beyond their 
immediate routine. Many men who 


have advanced to the position of district 
manager, have not gone further and they 
are cited as proof that the opportunity 
is not there. The reason for this seems 
to be easily apparent when we contrast 
them with another man who has climb- 
ed high. It is well recognized in posi- 
that pay big salaries, that the 
ymounts are not earned by merely 
successful handling of routine. Brains 
are for emergencies, when important 
snap decisions have to be made. It is 

, this faculty that successful men excel 
it is the thing that distinguishes 
from the routine man who fails 

he opportunities when they arise. 

ae * * 








There is not necessarily 


Getting a secret in running a dis- 
the Raw__ trict office successfully: 
Material. but if compelled to name 


one, perhaps “organiza- 
tion” would come as near as anything 
else. The ability to get together just 
the right kind of men for the staff is 
difficult enough, but it seems to be just 
as difficult and to require a faculty ap- 
proaching genius to hold them together 
> harmonious, steady, producing 
body. 
How shall I get my men? is the first 
question the new district manager finds 
nfronting him. Shall he try to get 
pe iced solicitors away from other 
companies, or shall he train his own? 
Without considering any ethical phase 
of the matter, both methods have been 
followed successfully. One thing is cer- 
in however, the men you train your- 
will work your way, you will al- 
stand the chance of making a big 











ways 
strike in a great producer and most im- 


portant of all, 
they 


who 


they will be more per- 
will “stick” better than 
have had more or less 


A man does not necessarily have to 
2 success in another employment in 
order to demonstrate his ability to sell 
insurance, and many a successful man 


has found his place via the want “ads” 
of t newspapers. By making a prac- 
tice each day of answering advertise- 
ments for situations wanted in the local 
papers, a manager can be sure of a 
continuous supply of available material 
from which to pick his men. The use 


of the advertisements for situations will 
give a ready selection of the better class 


men and will be found altogether more 
Satisfactory than for the manager to 
insert an advertisement of his own. 


New men are going to get their cue 
as to the opportunities in the business 
from their first impression of the dis- 
trict manager. It should be easy for 
him with his experience in the field, to 
make his proposition convincing to the 
Promising men he wants to get. He 
should diffuse the same enthusiasm that 
he will expect from those under him; if 


he believes in the great opportunities of 
the business, he will have no difficulty in 
presenting them to others—and if he 
does not believe in them, he really has 
no right in the business. 

Another plan which is more daring, 
but is in addition a good advertisement 


and may produce a still higher grade of | 
men, is to send letters to persons whose | 
names are secured from any source, the | 
city directory for instance, explaining | 


your proposition and asking them to 
call and talk it over. This is rather a 
promiscuous may to reaeh likely men, 
but it has proved successful. 


Is it bad practice to pay | 


Paying a a guarantee to new men | 

Guarantee during the “try out” per- | 

To New Men. iod? Of course, it all | 
depends; if you are in 


touch with a man whom you want badly, 
and he insists on a condition of a guar- 
antee, why you'll pay it. As a general 
thing the guarantee plan rests on the 
idea that it will take a new man a little 
while to get into working condition, dur- 
ing which time he will probably earn 
nothing and for the future value he may 


be, the manager is willing to make an | 


advance against this future production. 


Many managers never give a guarantee | 


and on the other hand, some practically 
always do. If the conditions surround- 
ing the case are right, it appears to 
make no difference which is done. 
great objection to the guarantee is its 
effect on the agent. 


him, it is doubtful if it has more than 
a temporary effect. Men are so con- 
stituted that money received in this way 
has a more or less demoralizing effect. 
But the most important consideration 
in this connection, is the fact that a 
successful agent will not work on any 
but a sole commission basis. Inject this 
same spirit into the new man and the 
guarantee will disappear. 
a * ¥ 
The writing of new busi- 
A Test ness has its complement 
of in keeping the old, says 
Organization. the Travelers Record. 
How does the lapse ratio 
in life or accident insurance stand in 
your office? ‘The daily record shows the 
amount of new business written, but 
the summing up of the lapse ratio 
comes at-the end of the year. The one 
is building up, the other is the elimina- 
tion of waste. The renewal of old pol- 
icies is the foundation on which to build 
anew, for there comes a time to the 
agent who has been progressive and 
energetic, when the full swing of re- 
newals means even more to him than 
the writing of new policies. You have 
seen a rushing torrent pouring into a 
lake from the mountain after a steady 
rain, but if that lake be wide and deep 
and long in the first place, it will always 
seem to be pretty well filled in time of 
draught. Work to mould your business 
with both hands—little going out and 
a constant stream coming in. 





Casualties on Pennsylvania Railways 
Last Year. 





There were 1,177 persons killed and 
9.067 injured on the steam railroads of 
Pennsylvania and 187 killed and 4,116 
hurt on the electric lines during the 
year 1910, according to a report made 
public yesterday by the State Railroad 
Commission. Trespassers 
the largest number of those killed on 
the railroads, 587 losing their lives, 
while 90 per cent. of those injured were 
employes. 





Quarterly Figures of United States 
Fidelity & Guaranty. 





At the close of March 31 the United 
States Fidelity & Guaranty Company 
of Baltimore, reported gross assets of 
$6,227,416, premium reserve of $2,114,- 
909 and a net surplus of $1,050,057. 





STANDS FOR 
Aggressiveness 
Prompt payment of losses 
AND 
Clean methods 


F The * BMPIRE” 
| 





Agents wanted who are unattached and can produce 
business 





Capital,$500,000 | 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL 








The | 


Although it is be- | 
lieved to be a source of inspiration to | 


T. J. FALVEY, President JOHN T. BURKETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding «Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 707-708 Piremen’s Buildia ; 
JOHN GIBLON, General Agent 


Surety Bonds = Burglary Insurance 














ACCIDENT ---- LIABILITY - - - - BOILER 
HEALTH - -- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Company 


HOME OFFICE, INDIANAPOLIS 


CASH SURPLUS TO POLICYHOLDERS MARCH Ist, 191I 


$749,832.25 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
E GLASS 


Chartered 1874 
PLAT 
PERSONAL ae CIDENT 


PEATE RL’ POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec, ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 











Health, Credit, Burglary 





LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


constituted | 


OF LONDON, ENGLAND 


Head Office _ F. J. Walters 
CHICAGO Resident Manayer 
Ca, 45-49 Cedar St. 
F. W. LAWSON New York 





Gen’l Manager — 
mee Elmer A. Lord & Co, 

145 Milk St., Bosto™ 
Resident Mgrs.,._—_—__ — 
————_—__Ne " Engiand 


Liability, Accident, 





and Steam boiler 


E™ablished 1869. 
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Georgia Life Insurance _— 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


CHICAGO’S FINANCIAL GIANT 





Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 











Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 
FREDERIC W. JENKINS, President 
Desirable contracts for desirable territory 
can be obtained by desirable men. 
For particulars address, Home Orrice. 








STATE MUTUAL OF GEORGIA 


the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 


Admitted Assets - - - - - - $2,337,577.52 

Legal Reserve . - i cd - - 2,068,581.97 

Net Surplus’ - - - - - - - 204,657.85 
$40,000,000 INSURANCE IN FORCE 


STATE MUTUAL LIFE INSURANCE CO. 
Head Office: ROME, GEORGIA C. R. PORTER, President 











EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


$1,000,000 Paid-For Business In First Six Months 


IS THE SPLENDID RECORD OF THE 


Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 
W. 8. MITCHELL, President A. E. MOORE, Secretary 





If you are a live, energetic, responsible life insurance gplietior. and desire a district 
agency, address the Home 














American Central Life Insurance Co. 
INDIANAPOLIS, IND. 


Admitted Assets = . ‘ » . ‘ $2,462,709,47 
Admitted Surplus Security to Pullestebien, e “ % ‘ ‘ 359,420.34 
Total Insurance in Force - ° 25,013,654.00 


Deposits with the State - Indiana as sins by 
law nonspeculative securities in an amount exceed- 
ing the entire reserve liability to Policyholders. 


Energetic Agents desiring liberal contracts for territory should write today direct to the Company 


The Great Western Life Insurance Company 


of Kansas City, Missouri 
GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 














The Minnesota Mutual Life Insurance Company 


Organized in 1880 ST. PAUL, MINN. 


This Company has entered upon a period of expansion and has 
exceptional opportunities for a number of good men in Minnesota, 
North Dakota, South Dakota, Nebraska, Missouri, Illinois, 
Michigan and Pennsylvania. Write. Do it now. 


E. W. RANDALL, President 














E are in position to consider applications 
of department managers for all lines of 


casualty business. 


READY FOR BUSINESS JANUARY Ist, 1911 





Southwestern Casualty Co. 


SAN ANTONIO, TEXAS. 











VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— Fo R— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ”’ 
Price $10.00 per 1,000; $1.50 per 100; 90c. per dU 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $4.00 per 1,000; $2.50 per 50:0; $1.00 per 100 


“DQ RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 9U0c. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“K SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 




















